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If selling in 2021           is something you are seriously 
contemplating, the ebb and flow of buyers should 
follow the traditional seasonality of pending sales 
velocity/demand, kicking off right after the 
Super Bowl and peaking in May. Know that 
current Point Loma values are at all time 
high levels and if priced correctly at Fair Market 
Value, within 60 Days from the time you decide to 
sell, the Net Proceeds from your sale will be in your 
bank account, no If ’s, And’s, or But’s. 

The caveat is: you still have to be realistic as to fair 
market value. Many sellers have a very difficult time 
being objective detaching themselves from the 
emotion of life, and memories they accumulate in 
their homes.

If selling is not on the radar           for 2021, you will 
continue to enjoy arguably the best climate within 
San Diego, the state of California, the USA, or the 
World for that matter, with effortless access to the 
Airport,               Downtown, Sailing,       Surfing, 
& Major              Freeways while 
enjoying sandstone solid single digit appreciation 
greater than the rate of inflation in 2021.

Wishing you & yours a Safe, Healthy, 
and Prosperous 2021.

- Robert

Point Loma Real Estate performed and 
delivered record breaking results, even 
with the global pandemic COVID-19.
This was attributable to the Fed’s massive 
quantitative easing, allowing mortgage rates to 
maintain their record low levels. 

Contemporaneously, the years 2020-2024 have the 
best housing demographic patch ever recorded 
in history, supported by 72.1 Million Millennials. 
Think of this patch as a healthy supply of steady, 
stable, replacement move up demand. 

This One / Two Punch                       of continued 
low rates and an overwhelming demographic buyer 
patch combined with a freshly released just under 
a Trillion Dollar         Disaster Relief Stimulus 
Package, 2 Federal approved Vaccines,            folks 
downsizing, all cash and investment buyers, 
work from home, school from home, exodus 
out of downtown high rises, have and will 
continue to contribute and deliver Top-of-the- 
Market Values with plenty of healthy stable 
demand as we progress through 2021.

At some point in 2021 Mortgage Rates will rise as 
more sectors of the economy recover fully, we 
aren’t there yet. 

Hindsight’s 2020

By Robert Antoniadis
Broker | DRE #01727428

619.852.8827
Robert@RobertRealtySD.com

RobertRealtySD.com
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2020  •  La Playa Statistics

2020 La Playa
avg price / sq ft

2019 La Playa
avg price / sq ft

% Increase
year-over-year

$840

$753

+12%

2020  •  La Playa From Above
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Year Over Year $ Sales & # Unit Distribution

$1,150,000

$1,460,000

-21%

$2,395,000

$2,475,000

-3%

$9,800,000

$4,460,000

+120%

0

0

--

8

6

+33%

12

5

+140%

7

3

+133%

27

14

+93%

2020

2019

year $ low $ median# $ high # < $1M # $1M - $2M # $2M - $3M # >$3M

$77M

$34M

+126%

Total$

+93% 

+126% 

-3% $ Median Home Value

$ Total Market Volume 

$2,395,000 from $2,475,000

$76,963,000 from $34,259,000

+120% 

-21% 

$ Highest Priced Home 

$ Lowest Priced Home 

Sold at $9,800,000 from $4,460,000

27 total transactions from 14

Sold at $1,150,000 from $1,460,000

# Single Family Homes Sold

2020 La Playa

AVERAGES 4 4 3,443 $2,850,511 30$840 1967

952 Rosecrans
936 Armada Ter

340 Rosecrans St

3426 John

3029 Nichols St

859 Bangor St

2930 Mccall St

419 La Crescentia Dr

1006 Evergreen
3190 Jenkins

1014 Evergreen
1010 Evergreen
857  Rosecrans St

876 Armada Ter

3120 Rogers St

419 San Remo Way

701 Bangor St

419 San Remo Way

991 Scott St

755 Rosecrans St

3128 Kellogg St

3333 Kellogg Way

615 San Gorgonio St
774 Armada Ter

873 San Antonio Pl

595 San Antonio Ave

701 Gage Dr
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2,872

1,768

1,908

2,004

3,248

1,950

2,030

2,281

3,170

4,557

3,170

3,170

2,812

3,039

4,124

2,883

2,169

2,883

2,406

2,452

4,473

3,034

3,308

4,337

4,815

6,186

11,925

$1,150,000

$1,244,000

$1,365,000

$1,400,000

$1,765,000

$1,886,793

$1,960,000

$1,975,000

$2,050,000

$2,225,000

$2,250,000

$2,250,000

$2,370,000

$2,395,000

$2,435,000

$2,476,000

$2,500,000

$2,624,000

$2,750,000

$2,980,000

$3,138,000

$3,500,000

$4,200,000

$4,275,000

$4,550,000

$5,450,000

$9,800,000

$400

$704

$715

$699

$543

$968

$966

$866

$647

$488

$710

$710

$843

$788

$590

$859

$1,153

$910

$1,143

$1,215

$702

$1,154

$1,270

$986

$945

$881

$822
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la playa  •  P O i n t  L o m a 
Year Over Year Review
2019 / 2020

sold by robertrobert brought buyer

5.



2020  •  Sunset Cliffs Statistics

2020 Sunset Cliffs
avg price / sq ft

2019 Sunset Cliffs
avg price / sq ft

% Increase
year-over-year

$810

$750

+8%

2020  •  Sunset Cliffs From Above
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sunset cliffs  •  P o i n t  L o m a 

BRaddress BA SALES Price $/SFSQ FT Days/Mkt yr BUILT#

AVERAGES 4 3 2,672 $2,031,182 28$810 1977

sunset cliffs  •  P o i n t  L o m a 

4581 Point Loma Ave

4770 Pescadero Ave

4754 Adair St

4675 Tivoli St

4745 Coronado Ave

4640 Orchard Ave

4625 Adair St

4441 Monaco

4340 Piedmont Dr

4640 Orchard Ave

4536 Tivoli St

4636 Osprey St

1039 Santa Barbara St

1011 Moana Dr

1083 Novara St

4151 Hill St

1410 Santa Barbara St

4452  Pescadero Ave

4941 Del Mar Ave B

4426 Adair St

4670 Point Loma Ave

4430 Marseilles

4344  Osprey St

4525 Alhambra St

4515 Granger St

1314 Devonshire Dr

1052 Novara St

727 Stafford Pl

4452 Brindisi

945 Cordova St

4941 Del Mar Ave

1135 Devonshire Dr

952 Amiford Dr

4717 Bermuda Ave

4573 Tivoli St

4484 Coronado

1040 Novara St

1216 Alexandria Dr

4475  Orchard Ave

1207 Trieste

4436 Tivoli St

4437  Granger St

1033 Cornish Dr

4427 Algeciras St

1071 Alexandria Dr

1035 Devonshire Dr

839 Amiford

1135 Barcelona Dr

4375 Bermuda Cir

4095 Lomaland Dr
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1,512

1,050

1,040

1,031

870

878

998

1,550

1,612

869

2,368

2,061

2,482

1,564

1,725

2,531

1,648

2,948

1,671

2,820

2,239

1,500

2,504

2,179

3,062

1,964

2,276

1,522

2,446

2,176

1,860

2,854

2,623

3,335

3,564

3,168

3,291

4,749

3,753

5,579

3,492

3,376

3,921

3,607

3,607

3,570

3,800

5,782

5,222

7,328

$1,025,000

$1,060,000

$1,100,000

$1,200,000

$1,200,000

$1,220,000

$1,230,000

$1,255,000

$1,310,000

$1,320,000

$1,350,000

$1,365,000

$1,383,502

$1,449,000

$1,450,000

$1,450,000

$1,455,000

$1,475,000

$1,495,000

$1,500,000

$1,510,000

$1,520,000

$1,557,346

$1,572,000

$1,709,000

$1,745,775

$1,749,000

$1,765,000

$1,776,000

$1,795,000

$1,825,000

$1,850,000

$1,907,000

$1,940,000

$2,165,000

$2,179,000

$2,179,000

$2,270,000

$2,375,000

$2,525,000

$2,560,000

$2,580,000

$2,695,000

$2,700,000

$2,737,500

$2,740,000

$2,940,000

$3,550,000

$3,575,000

$11,275,000

$678

$1,010

$1,058

$1,164

$1,379

$1,390

$1,232

$810

$813

$1,519

$570

$662

$557

$926

$841

$573

$883

$500

$895

$532

$674

$1,013

$622

$721

$558

$889

$768

$1,160

$726

$825

$981

$648

$727

$582

$607

$688

$662

$478

$633

$453

$733

$764

$687

$749

$759

$768

$774

$614

$685

$1,539
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0
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0
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0
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6
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1940
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2019
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2009

1959

1969

1949

2007

2010

1953
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1968

1959

2019

1929

1955

2020

2017

2020

1990

1988

1974

2011

2013

2015

1990

2018

2017

2008

2020

2003

2020

2001

BRaddress BA SALES Price $/SFSQ FT Days/Mkt yr BUILT
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sold by robert



Year Over Year $ Sales & # Unit Distribution

$1,025,000

$740,000

+39%

$1,727,387

$1,600,000

+8%

$11,275,000

$4,232,500

+166%

0

3

--

34

26

+31%

13

8

+63%

3

1

+200%

$102M

$65M

+57%

50

38

+32%

2020

2019

year $ low $ median# $ high # < $1M # $1M - $2M # $2M - $3M # >$3M Total$

+32%

+57%

$ Median Home Value

$ Total Market Volume 

$1,727,387 from $1,600,000

$101,559,000 from $65,491,000

+166% 

+39%

+8%

$ Highest Priced Home 

$ Lowest Priced Home 

Sold at $11,275,000 versus $4,232,500

50 total transactions from 38

Sold at $1,025,000 from $740,000

# Single Family Homes Sold

2020 Sunset Cliffs Year Over Year Review
2019 / 2020

11.



2020  •  Wooded Area Statistics

2020 Wooded Area
avg price / sq ft

2019 Wooded Area
avg price / sq ft

% Increase
year-over-year

$673

$586

+15%

2020  •  Wooded Area From Above
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2020 Wooded Area

Year Over Year $ Sales & # Unit Distribution

$1,295,000

$850,000

+52%

$1,535,000

$1,375,000

+12%

$3,920,000

$4,000,000

-2%

0

2

--

11

12

-8%

2

3

-33%

1

1

--

14

18

-22%

2020

2019

year $ low $ median# $ high # < $1M # $1M - $2M # $2M - $3M # >$3M

$26M

$28M

-7%

Total$

-22% 

-7% 

+12% $ Median Home Value

$ Total Market Volume 

$1,535,000 from $1,375,000

$25,600,000 from $28,252,000

-2% 

+52% 

$ Highest Priced Home 

$ Lowest Priced Home 

Sold at $3,920,000 from $4,000,000

14 total transactions from 18

Sold at $1,295,000 from $850,000

# Single Family Homes Sold
751 Gage Dr 

870 Gage Dr

604 Savoy

3549 Jennings St

775 Loma Valley

3767 Wilcox St

953 Temple St

3755 Dudley St

3623 Warner

3709 Charles St

3791 Cedarbrae Ln

3575 Via Flores

640  Albion

541 Silvergate Ave
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5
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3

5

4

5

4

2

3

2

3

3

3

3

3

3

3

4

4

6

5

1,624

2,345

1,725

2,565

1,873

2,407

1,944

2,900

2,126

2,533

3,811

3,932

4,959

4,042

$1,200,000

$1,300,000

$1,305,000

$1,315,000

$1,385,000

$1,395,000

$1,495,000

$1,575,000

$1,780,000

$1,850,000

$1,985,000

$2,415,610

$2,680,000

$3,920,000

$797

$554

$757

$513

$739

$580

$769

$543

$790

$730

$521

$614

$540

$970

106

148

34

21

7

64

4

5

0

6

72

52

13

15

1956

1980

1951

1958

1954

1945

1950

1943

1909

1946

2005

1970

2006

1958

BRaddress BA SALES Price $/SFSQ FT Days/Mkt yr BUILT

AVERAGES 4 3 2,770 $1,828,615 39$673 1959

1

2

3

4

5

6

7

8

9

10

11

12

13

14

#

wooded area  •  P o i n t  L o m a sold by robertsold under the radar robert brought buyer

Year Over Year Review
2019 / 2020

15.



2020  •  Fleetridge Statistics

2020 Fleetridge
avg price / sq ft

2019 Fleetridge
avg price / sq ft

% Increase
year-over-year

$644

$603

+7%

2020  •  Fleetridge From Above
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AVERAGES 4 3 2,767 $1,728,128 26$644 1960

+50%

+72%

+28% $ Median Home Value

$ Total Market Volume 

$1,656,200 from $1,297,500

+85% 

-11%

$ Highest Priced Home 

$ Lowest Priced Home 
Sold at $4,225,000 from $2,286,000

18 total transactions from 12

Sold at $900,000 from $1,010,000

# Single Family Homes Sold

2020 Fleetridge

Year Over Year $ Sales & # Unit Distribution

$900,000

$1,010,000

-11%

$1,656,200

$1,297,500

+28%

$4,225,000

$2,286,000

+85%

2

0

--

13

9

+44%

2

3

-33%

1

0

--

18

12

+50% 

2020

2019

year $ low $ median# $ high # < $1M # $1M - $2M # $2M - $3M # >$3M

$31M

$18M

+72%

Total$

$31,106,000 from $18,055,000

19.

1654 Locust St

997 Catalina Blvd

3424 Ingelow St

1112 Albion St

3605 Liggett Dr

1141 Albion St

1049 Albion St

3441 Addison

3654 Fenelon St

1162 Fleetridge Dr

1629 Chatsworth Blvd

1402  Liggett Way

1623 Chatsworth

3702  Liggett Dr

3512 Fenelon St

3582 Liggett Dr

3624 Fenelon St

3640  Garrison St

3

3

3

3

3

4

4

5

7

4

5

6

4

3

4

4

5

4

2

2

2

3

3

2

3

3

4

2

4

4

4

3

3

3

4

5

1,026

1,888

1,364

2,212

2,231

2,147

2,100

3,260

4,509

2,847

2,995

3,283

2,195

2,721

2,707

2,874

3,719

5,735

$900,000

$955,000

$1,099,000

$1,183,500

$1,372,400

$1,479,000

$1,650,000

$1,650,000

$1,652,000

$1,660,400

$1,695,000

$1,725,000

$1,725,000

$1,775,000

$1,855,000

$2,130,000

$2,375,000

$4,225,000

$877

$506

$806

$535

$615

$689

$786

$506

$366

$583

$566

$525

$786

$652

$685

$741

$639

$737

87

11

26

42

8

11

5

14

10

11

8

6

57

5

8

3

122

38

1941

1949

1965

1959

1956

1970

1960

1967

1964

1961

1956

1957

1956

1955

1956

1955

1953

2006

BRaddress BA SALES Price $/SFSQ FT Days/Mkt yr BUILT

1

2

3

4

5

6

7

8

9

10

11

12

13

14

15

16

17

18

#

fleetridge  •  P o i n t  L o m a 
Year Over Year Review
2019 / 2020

sold by robertrobert brought buyer



Wooded
Area

La Playa
Roseville

21.

Sunset Cliffs

Point Loma
Heights

Loma
Portal Fleetridge



• 2020 aerial •

23.

• 1928 aerial •



2020  •  Roseville Statistics

2020 Roseville
avg price / sq ft

2019 Roseville
avg price / sq ft

% Increase
year-over-year

$701

$607

+15%

2020  •  Roseville From Above

25.
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AVERAGES 3 2 1,875 $1,209,341 19$701 1962

BRaddress BA SALES Price $/SFSQ FT Days/Mkt yr BUILT#

roseville  •  P o i n t  L o m a 

BRaddress BA SALES Price $/SFSQ FT Days/Mkt yr BUILT#

roseville  •  P o i n t  L o m a 

1775 Evergreen St

3122 Dickens St

3370 Talbot St

3476 Ullman St

3322 Zola

3374 Talbot

3135 Keats St

3205 Keats St

3205 Garrison St

1654 Locust St

3135 Emerson

3020 Byron

3420 Russell

3144 Fenelon St

3707 La Cresta Dr

3144 Fenelon

2210 Clove St

3470 Trumbull St

3211 Keats St

3427 Sterne

3427 Sterne

1376 Evergreen St

3346 Ullman St

1506 Willow St

3414 Jarvis St

3025 Browning St

1030 Leroy St

1622 Plum St

1030 Leroy St

3303 Byron St

1148 Concord St

3453 Hill St

3445 Trumbull St

3332 Hill St

3460 Hill St

3353 Hill St

1656 Willow

3325 Whittier St

1676 Plum St

3

2

2

3

2

2

2

3

2

3

3

4

3

2

3

2

3

3

4

2

2

4

3

4

4

4

3

3

4

3

3

3

5

4

3

4

4

4

5

1

1

1

2

2

2

1

2

1

2

2

2

2

1

2

1

2

2

3

3

3

3

4

3

3

3

3

2

3

2

3

3

3

4

3

3

4

4

5

990

766

847

1,184

1,085

1,287

777

1,612

1,274

1,026

1,184

1,211

1,200

1,160

1,120

1,160

1,813

1,636

2,162

1,240

1,240

2,484

1,935

2,197

2,314

2,662

2,425

2,249

2,425

1,672

2,358

2,376

3,128

2,632

2,340

3,440

3,909

3,717

2,870

$750,000

$755,000

$775,000

$780,000

$850,000

$850,000

$857,500

$875,000

$886,000

$900,000

$910,000

$950,000

$959,000

$966,000

$1,000,005

$1,059,000

$1,080,000

$1,100,000

$1,115,000

$1,200,000

$1,200,000

$1,200,500

$1,230,000

$1,237,500

$1,269,000

$1,275,000

$1,300,000

$1,327,000

$1,356,500

$1,421,310

$1,480,000

$1,550,000

$1,600,000

$1,690,000

$1,695,000

$1,700,000

$1,975,000

$2,015,000

$2,025,000

$758

$986

$915

$659

$783

$660

$1,104

$543

$695

$877

$769

$784

$799

$833

$893

$913

$596

$672

$516

$968

$968

$483

$636

$563

$548

$479

$536

$590

$559

$850

$628

$652

$512

$642

$724

$494

$505

$542

$706

4

0

14

40

6

10

22

15

6

87

7

28

8

26

20

4

7

78

28

0

16

83

5

21

4

11

3

12

8

13

63

15

15

13

0

2

6

8

29

1957

1938

1938

1939

1936

1940

1942

1950

1941

1941

1940

1912

1950

1932

1951

1932

1930

1948

1947

2018

1942

1932

1985

1976

1978

1990

1973

1927

1973

1961

2007

2007

2005

2017

2016

1991

1999

1952

2016

1

2

3

4

5

6

7

8

9

10

11

12

13

14

15

16

17

18

19

20

21

22

23

24

25

26

27

28

29

30

31

32

33

34

35

36

37

38

39

sold by robert sold by robertrobert brought buyer robert brought buyer

27.



2020 Roseville

Year Over Year $ Sales & # Unit Distribution

$750,000

$715,000

+5%

$1,200,000

$1,007,500

+19%

$2,025,000

$1,700,000

+19%

14

12

+17%

23

12

+91%

2

0

--

0

0

--

39

24

+63%

2020

2019

year $ low $ median# $ high # < $1M # $1M - $2M # $2M - $3M # >$3M

$47M

$27M

+74%

Total$

+63% 

+74% 

+19% $ Median Home Value

$ Total Market Volume 

$1,200,000 from $1,007,500

$47,164,000 from $27,087,000

+19% 

+5% 

$ Highest Priced Home 

$ Lowest Priced Home 

Sold at $2,025,000 from $1,700,000

39 total transactions from 24

Sold at $750,000 from $715,000

# Single Family Homes Sold

Year Over Year Review
2019 / 2020

29.



2020  •  Point Loma Heights Statistics

2020 Pt Loma Heights
avg price / sq ft

2020 Pt Loma Heights
avg price / sq ft

% Increase
year-over-year

$716

$690

+4%

2020  •  Point Loma Heights From Above

31.
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BRaddress BA SALES Price $/SFSQ FT Days/Mkt yr BUILT#

point loma heights  •  P o i n t  L o m a 

AVERAGES 3 2 1,814 $1,233,879 22$716 1951

BRaddress BA SALES Price $/SFSQ FT Days/Mkt yr BUILT#

point loma heights  •  P o i n t  L o m a 

3560 Wawona Dr

3570 Poe St

1728 Catalina Blvd

3548 Tennyson St

1744 Catalina Blvd

1858 Chatsworth Blvd

1122 Bangor St

4276 Del Mar Ave

4221 Narragansett Ave

3609 Wawona Dr

4338 Santa Monica

4438 Bermuda Ave

1915 Capistrano

4252 Del Mar Ave

3957 La Cresta Dr

1980 Chatsworth Blvd

4320 Orchard Ave

4406 Coronado Ave

3844 Bernice Dr

3662 Quimby

4486 Del Monte Ave

4440 Del Monte

1953 Venice

630 Gage Dr

4383 Del Monte

4411 Coronado Ave

1591 Guizot St

4327 Narragansett Ave

4475 Niagara Ave

4485 Orchard Ave

4505 Newport Ave

4505 Newport Ave

4567 Del Mar Ave

3

2

2

4

3

3

3

2

3

3

3

2

4

3

3

4

6

4

4

3

3

4

3

2

4

4

4

3

4

3

4

4

5

2

2

1

2

2

2

3

1

2

2

2

1

3

1

2

2

3

4

3

2

3

3

2

2

2

4

2

3

3

3

3

3

5

1,120

1,050

901

1,502

1,212

1,670

1,758

948

1,500

1,569

1,289

843

1,656

1,192

1,893

1,788

2,160

2,579

1,958

1,600

2,246

1,944

1,826

2,008

1,925

1,797

2,370

2,726

2,621

1,550

2,530

2,530

3,600

$775,000

$840,000

$860,000

$885,000

$950,000

$985,000

$1,025,000

$1,030,000

$1,030,000

$1,047,000

$1,049,000

$1,055,000

$1,075,000

$1,085,000

$1,125,000

$1,140,000

$1,185,000

$1,185,000

$1,205,000

$1,225,000

$1,225,000

$1,305,000

$1,305,000

$1,320,000

$1,340,000

$1,350,000

$1,365,000

$1,450,000

$1,655,000

$1,675,000

$1,787,000

$1,825,000

$2,360,000

$692

$800

$955

$589

$784

$590

$583

$1,087

$687

$667

$814

$1,251

$649

$910

$594

$638

$549

$459

$615

$766

$545

$671

$715

$657

$696

$751

$576

$532

$631

$1,081

$706

$721

$656

41

0

26

19

18

14

14

8

0

8

5

2

147

5

5

39

143

42

3

8

5

9

2

34

10

13

62

0

0

12

0

42

0

1955

1951

1948

1962

1952

1927

1951

1951

1955

1947

1951

1950

1926

1980

1951

1928

1952

1967

1946

1949

1960

1939

1949

1952

1951

1951

1954

2007

1912

1946

1952

1952

1943

1

2

3

4

5

6

7

8

9

10

11

12

13

14

15

16

17

18

19

20

21

22

23

24

25

26

27

28

29

30

31

32

33

sold by robert sold by robert

33.

The Loma Theater opened 

its doors in what year?

Simply visit 100DollarGuess.com to submit your 

answer for a chance to win $100 cash.

100DollarGuess.com

Historic Photo Credit: San Diego History Center.

For $100...



2020 Point Loma Heights Year Over Year Review
2019 / 2020

Year Over Year $ Sales & # Unit Distribution

$775,000

$690,000

+12%

$1,185,000

$1,000,000

+19%

$2,360,000

$2,325,000

+2%

6

12

-50%

26

12

+117%

1

1

--

0

0

--

33

25

+32%

2020

2019

year $ low $ median# $ high # < $1M # $1M - $2M # $2M - $3M # >$3M

$41M

$29M

+41%

Total$

+32% 

+41% 

+19% $ Median Home Value

$ Total Market Volume 

$1,185,000 from $1,100,000

$40,718,000 from $29,025,000

+2% 

+12% 

$ Highest Priced Home 

$ Lowest Priced Home 

Sold at $2,360,000 from $2,325,000

33 total transactions from 25

Sold at $775,000 from $690,000

# Single Family Homes Sold

35.

Hardware & Liquor!

Debbie is actually 
a granddaughter to 
Cyril Sikes & worked 
there as a teenager!

Sikes and O’Bryan, which later became The Village Store, was 

well known for being a combination of carrying what two things?

Congratulations Debbie A!

Sikes and O’Bryan, which later became The Village Store, was 

well known for being a combination of carrying what two things?



2020  •  Loma Portal Statistics

2020 Loma Portal
avg price / sq ft

2020 Loma Portal
avg price / sq ft

% Increase
year-over-year

$646

$575

+12%

2020  •  Loma Portal From Above

37.
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AVERAGES 3 2 1,833 $1,089,992 24$646 1944

BRaddress BA SALES Price $/SFSQ FT Days/Mkt yr BUILT#

loma portal  •  P o i n t  L o m a 

BRaddress BA SALES Price $/SFSQ FT Days/Mkt yr BUILT#

loma portal  •  P o i n t  L o m a 

3522 Poe St

3564 Quimby St

2120 Rosecrans St

3540 Quimby St

2817 Nipoma St

3036 Meadow Grove Dr

3646 Oleander Dr

2825 Chatsworth Blvd

3264 Homer St

2432 Worden St

2817 Nipoma St

3222 Curtis

3702 Oleander Dr

2976 Locust St

3211 James St

3420 Wisteria Dr

3021 James St

2968 Evergreen St

3204 Homer St

3420 Tennyson St

3212 Homer St

3620 Voltaire St

3428 Larga Cir

3326 Wisteria Dr

3111 Kingsley St

2708 Poinsettia Dr

2870 Evergreen St

3714 Elliott St

3572 Quimby St

2932 Poinsettia Dr

3519 Elliott St

3021 Kingsley St

3040 Tennyson St

2750 Poinsettia Dr

3412 Browning St

3231 Xenophon St

2327 Plum St

3745 Oleander Dr

3502 Tennyson St

3414 Whittier St

2675 Clove St

3135 Whittier St

2628 Evergreen St

2628 Evergreen St

3701 Curtis St

2445 Poinsettia Dr

2526 Chatsworth Blvd

3244 Dumas St

3344 Whittier St

2922 Evergreen St

1

3

3

2

2

2

2

3

3

4

2

2

3

2

2

2

3

3

2

3

3

3

3

4

2

4

3

3

4

3

4

3

4

3

4

3

5

4

3

4

5

3

4

4

4

6

3

5

5

6

1

1

2

1

1

1

1

2

2

2

1

1

2

2

2

2

1

2

2

2

2

2

2

2

2

4

2

2

3

3

2

2

3

2

3

3

3

3

3

2

4

3

3

3

3

4

2

3

3

4

764

1,224

1,120

803

900

810

1,229

1,239

1,393

1,595

900

1,028

1,048

1,484

1,398

1,063

1,277

1,539

1,268

1,403

1,385

1,108

1,462

2,190

1,490

2,479

1,488

1,627

1,672

2,150

2,200

1,767

2,367

1,900

1,870

1,892

3,029

2,290

2,161

2,008

2,652

2,188

2,479

2,479

2,050

4,500

2,066

2,853

4,015

4,355

$650,000

$650,000

$700,000

$700,000

$725,000

$730,000

$840,000

$845,000

$849,000

$855,000

$870,000

$879,000

$885,000

$915,000

$916,000

$930,000

$950,000

$962,000

$975,000

$995,000

$998,000

$1,000,000

$1,011,000

$1,035,000

$1,045,000

$1,060,000

$1,070,000

$1,077,700

$1,100,000

$1,100,000

$1,105,000

$1,110,000

$1,125,000

$1,130,000

$1,191,000

$1,215,000

$1,225,000

$1,229,900

$1,231,000

$1,260,000

$1,300,000

$1,375,000

$1,400,000

$1,400,000

$1,435,000

$1,450,000

$1,475,000

$1,550,000

$1,845,000

$2,130,000

$851

$531

$625

$872

$806

$901

$683

$682

$609

$536

$967

$855

$844

$617

$655

$875

$744

$625

$769

$709

$721

$903

$692

$473

$701

$428

$719

$662

$658

$512

$502

$628

$475

$595

$637

$642

$404

$537

$570

$627

$490

$628

$565

$565

$700

$322

$714

$543

$460

$489

122

22

15

2

3

31

38

6

2

5

7

7

37

20

6

5

12

5

76

42

18

6

5

4

8

130

25

6

45

7

8

2

8

25

7

1

104

16

3

4

8

12

110

26

6

29

20

14

55

31

1949

1950

1954

1949

1951

1970

1951

1953

1956

1968

1951

1929

1951

1938

1928

1952

1913

1946

1926

2000

1935

1943

1960

1952

1927

1927

1925

1955

1930

1951

1926

1925

1941

1937

1929

1941

1938

2019

1947

1952

1937

1952

1932

1932

1930

1965

1950

1931

1936

1912

1

2

3

4

5

6

7

8

9

10

11

12

13

14

15

16

17

18

19

20

21

22

23

24

25

26

27

28

29

30

31

32

33

34

35

36

37

38

39

40

41

42

43

44

45

46

47

48

49

50

39.



2020 Loma Portal

Year Over Year $ Sales & # Unit Distribution

$650,000

$734,000

-11%

$1,035,000

$1,050,000

-2%

$2,130,000

$2,210,000

-4%

19

11

+73%

23

13

+77%

1

1

--

0

0

--

43

25

+72%

2020

2019

year $ low $ median# $ high # < $1M # $1M - $2M # $2M - $3M # >$3M

$46M

$28M

+64%

Total$

+72% 

+64% 

-2% $ Median Home Value

$ Total Market Volume 

$1,035,000 from $1,050,000

$45,966,000 from $27,995,000

-4% 

-11% 

$ Highest Priced Home 

$ Lowest Priced Home 

Sold at $2,130,000 from $2,210,000

43 total transactions from 25

Sold at $650,000 from $734,000

# Single Family Homes Sold

Year Over Year Review
2019 / 2020

41.



The Point Loma Market at a Glance

43.

Median Sold Price 2020

$1,400,000

$1,500,000

$1,600,000

$1,300,000

$1,200,000

$1,100,000

$1,000,000
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Data: Sandicor MLS Jan 1, 2019 - Dec 31, 2020.

92107January 1, 2020 - December 31, 2020
43% of Home Sales came from 92107.

45.

92106 January 1, 2020 - December 31, 2020
57% of Home Sales came from 92106.

+25% 

+42% 

+7% $ Median Home Value

$ Total Market Volume 

$1,234,000 from $1,155,000

$340,000,000 from $240,000,000

+60% 

In 2020: 226 total transactions from 180
# Single Family Homes Sold

$

# Homes Sold: $1M - $2M
Accounts for 60% of the Activity

+20% 

+31% 

+12% 

62% 

$

$ Median Home Value

$ Total Market Volume 

$1,200,000 from $1,070,000

$233,000,000 from $178,000,000

In 2020: 172 total transactions from 143
# Single Family Homes Sold

# Homes Sold: $1M - $2M
Accounts for 62% of the Activity
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Year Over Year $ Sales & # Unit Distribution

$551,000

$660,000

-17%

$1,234,000

$1,155,000

+7%

$11,275,000

$4,460,000

+153%

60

55

+9%

135

104

+30%

21

17

+24%

10

4

+150%

226

180

+25%

2020

2019

year $ low $ median# $ high # < $1M # $1M - $2M # $2M - $3M # >$3M

$340M

$240M

+42%

Total$

Year Over Year $ Sales & # Unit Distribution

$550,000

$499,000

+10%

$1,200,000

$1,070,000

+12%

$3,575,000

$4,232,000

-16%

47

56

-16%

108

75

+44%

14

10

+40%

3

2

+50%

172

143

+20%

2020

2019

year $ low $ median# $ high # < $1M # $1M - $2M # $2M - $3M # >$3M

$233M

$178M

+31%

Total$



The Point Loma Market at a    Glance Expected Market 
Time Varies 

Based on Your 
Home Value

47.

Homes between 
$1M - $2M

Homes between 
$2M - $3M

Homes > $3M

Homes < $1M

100% 23

4% 1
35% 8
44% 10
17% 4

Inventory
As of 12/31/20

4%

35%

44%

17%

$2M - $3M

$1M - $2M

+$3M

<$1M

Homes between 
$1M - $2M

Homes between 
$2M - $3M

Homes > $3M

Homes < $1M

226100%

60
135
21
10

27%
60%

9%
4%

Sales
2020

$1M - $2M

<$1M

4%

60%

27%9%
+$3M

$2M - $3M

$1M - $2M

+$3M

$2M - $3M

Homes between 
$1M - $2M

Homes between 
$2M - $3M

Homes > $3M

Homes < $1M

100% 7

Homes Pending
12/01/20 - 12/31/20

29% 2
57% 4
14% 1
0% 0

$1M - $2M

<$1M

0%

57%

29%
14%

$1M - $2M

+$3M

$2M - $3M$2M - $3M

Expected Market Time
(in Days: Nov vs. Dec)

15

60

300150

6

25

< $1M: 

$1M - $2M: 

$2M - $3M: 

Dec Avg: 99 DaysNov Avg: 36 Days

NOV. DEC.

Nov Avg: 36 Days



165

$900,000

 $182,000,000 

147

$950,000

 $178,000,000 

-11%

6%

-2%

153

$910,000

 $162,000,000 

4%

-4%

-9%

112

$860,000

 $113,000,000 

-27%

-5%

-30%

128

$765,000

 $107,000,000 

14%

-11%

-5%

147

$765,000

 $126,000,000 

15%

0%

18%

162

$713,000

 $138,000,000 

10%

-7%

10%

191

$731,000

 $174,000,000 

18%

3%

26%

225

$819,000

 $215,000,000 

18%

12%

24%

231

$869,000

 $240,000,000 

3%

6%

12%

204

$910,000

 $224,000,000 

-12%

5%

-7%

215

$995,000

 $277,000,000 

5%

9%

24%

204

$1,100,000

 $267,000,000 

-5%

11%

-4%

192

$1,189,000

 $279,000,000 

-6%

8%

4%

180

$1,155,000

 $240,000,000 

-6%

-3%

-14%

226

 $1,300,000 

 $340,000,000 

22%

7%

38%

180

 $929,063 

 $203,312,500 

# Transactions

Median Price

Total Volume 

# Transactions % Variance

Median Price % Variance

Total Volume % Variance

Median Price % Variance

# Transactions % Variance

Total Volume % Variance

year 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020 16 year avg

2005 2010 2015 2020

-30%

-20%

-10%

0%

10%

20%

30%

Point Loma A 16 Year Comparison # Transactions        Median Price        Total Volume
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Robert’s 

2020 
Home Sales

$75 Million
in 2020

North of

1633 Pentecost Way

3815 3rd Ave

4062 Valeta #338

2930 Menlo

3502 Wisteria

4820 Santa Cruz #4

3322 Zola

1728 Catalina Blvd

5702 Del Cerro Blvd

244 Carter St

3470 Trumbull

4217 Sunray Ln

3427 Sterne

2840 Maple St

3025 Browning St

1030 Leroy

879 Agate #2

$265,000

--

--

--

$810,000

$830,000

$850,000

$860,000

$900,000

$520,000

--

--

$1,200,000

$1,250,767

$1,275,000

$1,300,000

$655,000

$265,000

$350,000

$439,000

$495,000

$810,000

$830,000

$850,000

$860,000

$900,000

$1,040,000

$1,100,000

$1,154,000

$1,200,000

$1,250,767

$1,275,000

$1,300,000

$1,310,000

16

--

--

--

12

13

6

26

9

19

--

--

16

17

11

3

0

Seller

Buyer

Buyer

Buyer

Seller

Seller

Seller

Seller

Seller

Dual

Buyer

Buyer

Seller

Seller

Seller

Seller

Dual

$326

--

--

--

$507

$622

$783

$954

$343

$357

--

--

$968

$747

$479

$534

$633

136%

--

--

--

102%

119%

107%

108%

106%

105%

--

--

121%

126%

100%

100%

110%

$195,000

--

--

--

$795,000

$695,000

$795,000

$795,000

$850,000

$495,000

--

--

$995,000

$995,000

$1,275,000

$1,295,000

$595,000

repaddress# days
on mkt

list 
price

sales 
price

total
PROD’N

$ PER
SQ FT

LIST TO
SALES %

1

2

3

4

5

6

7

8

9

10

11

12

13

14

15

16

17

3115 Edith Ln

3104 Lytton St

2938 Lawrence St

3135 Emerson

4172 Hill St

1656 Willow

3427 Sterne

1010 Evergreen

952 Rosecrans

751 Gage Dr

1207 Trieste

3518 Lowell Way

3441 Addison

3623 Warner

1006 Evergreen

1014 Evergreen

3575 Via Flores

541 Silvergate Ave

615 San Gorgonio

--

$1,550,000

$825,000

$910,000

$1,850,000

$1,975,000

$1,000,000

$2,250,000

$1,150,000

$1,200,000

$2,525,000

$1,290,000

$1,650,000

$1,780,000

$2,050,000

$2,250,000

$2,415,610

$3,920,000

$4,200,000

$1,335,000

$1,550,000

$1,650,000

$1,820,000

$1,850,000

$1,975,000

$2,000,000

$2,250,000

$2,300,000

$2,400,000

$2,525,000

$2,580,000

$3,300,000

$3,560,000

$4,100,000

$4,500,000

$4,831,220

$7,840,000

$8,400,000

--

13

11

7

9

6

0

14

6

0

13

0

14

0

46

61

52

15

68

Buyer

Seller

Dual

Dual

Seller

Seller

Dual

Seller

Dual

Dual

Seller

Dual

Dual

Dual

Dual

Dual

Dual

Dual

Dual

$485

$296

$530

$769

$561

$505

$1033

$710

$400

$727

$453

$673

$506

$726

$647

$710

$614

$970

$1270

--

98%

97%

91%

103%

104%

101%

100%

116%

121%

101%

123%

97%

119%

91%

100%

97%

99%

99%

--

$1,575,000

$850,000

$995,000

$1,795,000

$1,900,000

$995,000

$2,250,000

$995,000

$995,000

$2,500,000

$995,000

$1,695,000

$1,495,000

$2,250,000

$2,250,000

$2,495,000

$3,975,000

$4,250,000

repaddress# days
on mkt

list 
price

sales 
price

total
PROD’N

$ PER
SQ FT

LIST TO
SALES %

18

19

20

21

22

23

24

25

26

27

28

29

30

31

32

33

34

35

36

* Above data from 01/01/2020

AVERAGES $661 104%16 $1,467,667 $1,516,879 $76,194,987

51.

Dual: Represented both Buyer & SellerSold Under the Radar

42% Dual



45.
1656 Willow
Rep. Seller

Sold at 1o4% 

1006 Evergreen
Rep. Buyer & Seller

$647 / Sq Ft

615 San Gorgonio
Rep. Buyer & Seller

$1,270 / Sq Ft

541 Silvergate
Rep. Buyer & Seller

$970 / Sq Ft

751 Gage
Rep. Buyer & Seller

$739 / Sq Ft

3441 Addison
Rep. Buyer & Seller

Sold in 14 Days • $506/ Sq Ft

1014 Evergreen
Rep. Buyer & Seller

$710 / Sq Ft

3623 Warner
Rep. Buyer & Seller

$726 / Sq Ft

3135 Emerson
Rep. Buyer & Seller

Sold in 7 Days • $768 / Sq Ft

3575 Via Flores
Rep. Buyer & Seller

$614 / Sq Ft

952 Rosecrans
Rep. Buyer & Seller

Sold at 116%

2938 Lawrence
Rep. Buyer & Seller

Sold in 11 Days • $530 / Sq Ft

1207 Trieste
Rep. Seller

Sold in 13 Days

3427 Sterne
Rep. Buyer & Seller

$967 / Sq Ft

3104 Lytton
Rep. Seller

Sold in 13 Days

1010 Evergreen
Rep. Seller

$710 / Sq Ft

A Few of Robert’s 2020 Home Sales

Sold

Sold

Sold

Sold

Sold

Sold

Sold

Sold

Sold

Sold

Sold

Sold

Sold

Sold

Sold

Sold

104%

98%

$75+M

$2M

16

26

Robert

Avg Agent

sold/listPRODUCTIONAGENT days / mkt

Data since 

01/01/20

+38%
faster

x30
MORE $

Robert will Sell Your Home

Faster 
& For More Money

MORE $

+6%
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Robert has Buyers! 

Wednesday Dec. 16th 2020
12pm - 1pm • In Just 60 Minutes

32 
BUYERS

8 
offers

Appraised at $1,100,000
Listed at $995,000

Sold for $1,200,000

3611 Hyacinth
San Diego, CA 92106

Mills Act Properties have the capacity to be Sold at 
premiums due to the Tax Savings Differential they enjoy.

Robert has developed a formula that 
Capitalizes & Quantifies the Differential.

HISTORICAL LANDMARK  No. 1161

1007 Cordova
Represented Both Buyers & Sellers
Sold for $3,750,000

541 Silvergate
Represented Both Buyers & Sellers
Sold for $3,920,000

2840 Maple
Represented Seller
Sold for $1,250,767

3360 Harbor View Dr
Represented Both Buyers & Sellers
Sold Under The Radar

887 Golden Park
Represented Buyer & Seller
$1,550,000 Sold Under the Radar

HISTORICAL LANDMARK  No. 1241

HISTORICAL LANDMARK  No. 1153 HISTORICAL LANDMARK  No. 551

HISTORICAL LANDMARK  No. 944 HISTORICAL LANDMARK  No. 944

3211 Trumbull
Represented Both Buyers & Sellers
Sold for $1,775,000

Mills Act • Point Loma’s Historical Side

55.

1007 Cordova
Represented Both Buyers & Sellers
Sold for $3,750,000

541 Silvergate
Represented Both Buyers & Sellers
Sold for $3,920,000

2840 Maple
Represented Seller
Sold for $1,250,767

3360 Harbor View Dr
Represented Both Buyers & Sellers
Sold Under The Radar

3211 Trumbull
Represented Both Buyers & Sellers
Sold for $1,775,000

32 
BUYERS

8 
offers



2020 Sold 
Under 
The Radar 

“As an agent, the important thing 
to do right now is to be innovative 
and meet the needs of our buyers 

and sellers in ways that are 
relevant with the continued  

challenges we are facing with the 
Corona Virus. My sellers rest 

assured knowing I know how to 
protect their equity by acting fast 

and protecting them from the 
virus during the showing process.”

						    
• Robert

SOLD Under The Radar

represented buyer & seller

3623 Warner 
2 BR • 3 ba • 2,126 esf

Sold

represented buyer & seller

SOLD Under The Radar

751 Gage 
3 BR • 2 ba • 1,624 esf

Sold

SOLD Under The Radar

represented buyer & seller

879 Agate #2
2 br • 3 ba • 1,063 esf

Sold

SOLD Under The Radar

represented BUYER & seller

3427 Sterne
2 br • 2.5 ba • 1,240 esf

Sold

represented buyer & seller

3518 Lowell
3 br • 3 ba • 2,292 esf

Sold

No Open Houses

No Physical Intrusion

No Signage

Now more than ever, the
importance & success of Robert’s

Under The Radar 
Approach

Private, Exclusive & Safe

Sell at Your Own Discretion
Safely & Privately

Private, Exclusive & Safe

57.



A Pandemic Success Story

I have no hesitation in recommending Robert Reality to any person who 
wishes to sell their home currently or any time in the future. He earned 
my respect for his straightforward expert counsel and was willing to help 
me meet all requirements to provide documentation necessary to sell the 
house and to help me in my responsibilities to clear out the house and 
property. He and his staff went beyond the selling of my home by 
providing information and help that I needed to do due diligence.

Why did I sell my home? The state of California shut down all short-term 
rentals early in 2020. I turned my home into a short-term rental so that I 
and my family could stay in my home whenever we wanted to and with the 
property management, I knew my home would not be vacant and would 
be maintained. The decision to sell my home was very hard to make since 

my wife Charlene and I purchased this home in 1968 and raised our 11 
children in this home. The depth and joy that we had in this home was 
significant. The thought of my home being empty for an unpredictable 
time was more than I thought wise so proceeded to ask Robert to sell my 
home. Robert had competency in requirements management as it 
pertained to real estate and he expertly translated all requirements into 
actionable processes and documentation to move my home to market 
from March 26, 2020 to an offer on April 2 followed by a fully acceptable 
offer on April 9, 2020. Escrow closed on Tuesday May 19, 2020 as agreed 
upon. This was less than 60 days from the time we first spoke.

- Gerald Bradshaw

1965 Marriage Reception. Charlene lived 
her whole life in Point Loma. The grade 
school auditorium near our home was 

named in honor of her 17 years of service 
at our children’s grade school.

2000: Family Tree of 11 children 
expanded into 55 grandchildren.

All of our children are married. We now 
have 55 grandchildren and starting 

to have great grandchildren.

Leaving our home in 2010 for 18 months 
to serve a French speaking mission in 
Brussels, Belgium. Did not work out 

since the required H1N1 vaccine  trig-
gered an immune response in Charlene 

that caused a heart attack, resulting in her 
death just 4 weeks later. So, 2 different 

viruses (H1N1 and COVID19) 
completely changed our lives.

Who are the Bradshaw’s?

59.

Let’s Talk Purchasing Power

Interest Rates Impact on Affordabilty

Additional Purchasing Power For The Same Payment:

$226,250 Driving Appreciation

For a $3,000 Monthly Mortgage

5.0% 4.5% 4.25% 4.0% 3.75% 3.5% 3.25% 2.7%

$
69
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00
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from one family to the next

1911 Chatsworth

always
telling a story.

norm james
off to florida

carson & aida
3410 carleton

the shleby’s

1069 Devonshire

The Story of Devonshire

The Shelby’s
Bought 1069 Devonshire

Sold 3410 Carleton
for a Bigger Family Home

from one family to the next

“Robert found us our first 
home in 2011 when we were 
a family of 2.  Eight years 
later we grew to a family 
of 5 and he pulled off the 
impossible.  He got our 

family into a home we can 
grow into located on our 

dream street and location.”

Carson & Aida
Bought 3410 Carleton

Sold 1911 Chatsworth
for a Better Location

“Robert pulled off a miracle for 
us!! We have been looking to move 
to a better located home in Point 
Loma for a while, but we needed 
to sell our home simultaneously 
to make that happen. We trusted 
Robert to guide us through this 
stressful process and he helped 
us make this long shot happen 
in a very short period of time. 
We are so happy to get into our 
dream location and a great home.” 

Norm James
Sold 1069 Devonshire

Bought in Florida to 
be with Family

“Robert’s worry-free 
competent, creative, and 

aggressive personal touch 
as both the listing AND 
selling broker of this 
“win-win” real estate 

transaction VALIDATED our 
original belief that he 
would get the job done.”

author ofauthor of

The Story of Devonshire
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Keeping Calm & Selling On...
Even in Challenging Times.

Pandemic Testimonials

“Recommendations really do 
matter. We were referred to Robert 
Antoniadis from a client/friend and 
cannot express how exceptional his 
service and attention to detail was in 
the selling our Point Loma home. 
Robert will always put your interest 
first, which is why we highly 
recommend Robert Realty.”

Cheryl & Gary Nogle 
Former Owners • 3623 Warner 

“You made it possible to sell my home 
in an unpredictable environment. I am 
grateful for all of your advice and help 
in accomplishing this complex process. 
He earned my respect for his straight-
forward expert counsel. He and his 
staff helped in tasks that went beyond 
his fiduciary duty.”

Gerald Bradshaw 
Former Owner • 3502 Wisteria 

“Thank you so much Robert! This is 
too cool. We are so excited and really 
appreciate all of your hard work!”  

Thomas & Michele
Current Owners 
‘4062 Valeta #338 

3502 Wisteria

4062 Valeta #338

3623 Warner

“Great to work with Robert and his team. He is 
honest, responsive, created a great transaction 
strategy and put our family’s interests first. We 
had a great experience with Robert & his team!”

Chris & Amy C. 
Former Owners • 3322 Zola 
& Current Owners 3115 Edith

“I met Robert Antoniadis when I responded to an ad he 
had in the Union Tribute.  I had an unpleasant experience 
with another realtor and did not want to get involved 
again but the property he was selling was very appealing 
to me. He ended up not only representing the Sellers but 
me as well as I listed my home with him. He is extremely 
knowledgeable.  He is a man of his word. He does what 
he says he will do.  He is hard working and trustful. He 
sold my home in two weeks. It was a very pleasant 
experience. I highly recommend him.”

Judith R. 
Former Owner • 5702 Del Cerro Blvd 
& Current Owner 2938 Lawrence

3322 Zola

2938 Lawrence

63.



“I can’t recommend Robert Antoniadis more 
highly. He won my trust from day one, that 
trust grew throughout our transaction. Robert 
started working on my behalf long before 
our contract was signed, quickly removing a 
long-standing obstacle to the sale by virtue 
of his extensive knowledge and goodwill 
in the neighborhood. He continued to level 
obstacles by providing the right people to 
get the house ready for sale quickly and 
inexpensively. His strategic plan, from pricing 
to marketing to negotiation, was brilliant. He 
provided excellent service, and hand holding 
when needed, anticipating and taking care 
of every detail. Selling a home after 40 years 
could have been a painful process, but work-
ing with Robert made it pain-free, easy and 
fun. He is my hero, and if you list your home 
with him, I bet he’ll be yours, too.”

Denise Paccione • Former Owner 
3221 Harbor View Place 

“Robert did a wonderful job in assisting 
us in selling our house. Within two weeks 
of meeting Robert we had multiple offers 
above the asking price. We were in escrow 
within three weeks. From day one, Robert 
was on top of things.  In the first two days 
the house had been photographed, 
appraised and inspected. This diligence 
not only expedited the date of sale but 
help maximize the selling price. My wife 
and I would like to thank Robert for all of 
his hard work and assistance.”

Michael & Debbie Mcdonnell
Former Owners • 1021 Santa Barbara “Robert is a dominant force in Point Loma 

real estate, with many years experience, a 
dogged determination to negotiate the best 
deal for his client, and the raw talent to close 
the deal. Real estate is a genuine and natu-
ral passion for him.  Gone are the days when 
you could negotiate your own deal. Real 
estate is now a complex and litigious world, 
full of hazards understood by only a few 
agents:  Robert is one.  He is a stickler for 
details, always thoroughly prepared, quick to 
assess the subtle nuance of human interac-
tion, intuitively knowing the best way to bring 
a deal together. There is no more effective 
negotiator out there. No one works harder or 
does it better.  

Robert is intensely loyal to his clients, with 
a laser focus, curiously more interested 
in their bottom line than his own. He is 
always available by phone or text - there 
is no harder worker.”  

Carey Pratt & Stephen Hopkins
Former Owners • 621 San Elijo 

1021 Santa Barbara

621 San Elijo

3221 Harbor View Pl

“Robert found us our first home in 2011 when 
we were a family of 2.  Eight years later we 
grew to a family of 5 and he pulled off the 
impossible. He got our family into a home we 
can grow into located on our dream street 
and location.”

The Shelby’s • Former Owners 
3410 Carleton

“Robert we really appreciate everything. 
You’re a hardworking dude and you 
helped us out and got it done. Whhhhat! 
Roberto!!! Best realtor in the game!!

Can’t wait to buy another one with you!”

Chad & Maya • Current Owners 
3640 Dudley

“Robert pulled off a miracle for us! We need-
ed to sell our home simultaneously. We trust-
ed Robert to guide us through this stressful 
process and he helped us make this long shot 
happen in a very short period of time. We 
are so happy to get into our dream location 
and a great home. Thank you for working so 
hard for us!” 

Carson & Adia Edginton • Former Owners
1911 Chatsworth 

“Working with Robert and his team was a 
great experience. Straightforward, honest, 
and really delivered for our family.  No one 
knows the details of the 92106/92107 market 
better than Robert and no one works any 
harder to make it happen. 

Charles & Katrin • Former Owners
3640 Dudley

“Robert’s worry-free competent, creative, 
and aggressive personal touch as both the 
listing AND selling broker of this “win-win” 
real estate transaction VALIDATED our orig-
inal belief that he would get the job done.”

P.N. James • Brother of Former Owner  
1069 Devonshire 

1911 Chatsworth 

1069 Devonshire

3410 Carleton

3640 Dudley
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If you need your Single Family Detached Home 
or 1-4 Unit Rented, Robert will take care of it.

He will find the tenant, screen the tenant 
and prepare the lease.

619.852.8827

We Do Home Rentals!

Simply. Free. Notary... It’s that Easy.

619.852.8827

Simply. Free. Notary... It’s that Easy.

67.



Once A Client, Always A Client.

Robert’s hyper local approach to real estate is more 
than just business. Robert cares for his clients as friends.

With over 100 testimonials & North of $1/2 Billion in sales, 
Robert is & has been #1 in Point Loma for a reason.

From Holidays to Birthdays to Personal Touches...

Robert Cares
Happy Birthday!

Robert Never Forgets 
A Birthday

69.



Our $100 Guess Winners

See our Monthly Newspaper Online!
Track Point Loma’s Market Trends & Home Values 

simply by visiting Robert’s Website:

www.RobertRealtySD.com/monthly-newspaper

From Our 2020 Newspaper $100 Guess Submissions...

Congratulations!

Cheryl C!

Scott Family!

The Scott’s!

Chelsea T!

Judy B!

Terry T!

Kent W!

Penny D!

Debb
ie A

!

Courtn
ey G!

Dixie H!

71.
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by Jim Vogel, ElderAction.org

A
ccording to a survey, 42 percent of 

Baby Boomers plan to downsize 

at some point in retirement. If 

you’ve decided to take the plunge and 

downsize into a smaller home, move to a 

retirement community, or explore other 

options, you’ll be faced with a number 

of decisions about what to do with your 

existing home. We’ve provided a guide 

that will help you navigate the options.

CHECK OUT THE REAL ESTATE 

MARKET IN YOUR AREA

Don’t rush into a decision about your 

house until you research the real estate 

market in your area. Use online sites to 

look for houses of a similar size and age to 

make legitimate comparisons. Check out 

photos or attend open houses to give the 

homes a thorough once-over, and be honest 

about how your home stacks up. Don’t just 

look at the houses on the market currently, 

but also research those that have recently 

sold. For example, according to Redfin, the 

average price for homes sold in San Diego 

in the last month was $610,000.

CONSIDER KEEPING IT THE FAMILY

Selling your home isn’t your only 

option. It may make sense for you to keep 

the home in the family. You can allow 

a relative to live in your home once you 

vacate the premises, or even opt for them 

to move in with you as a roommate. If you 

have equity in your home and the housing 

market in your area isn’t ideal for sellers, it 

may be logical to keep it. If you decide to 

let a family member move in (whether you 

move out or not), make sure the ground 

rules and expectations are clear in order to 

avoid conflict down the line.

DECIDE IF YOU WANT 

TO BE A LANDLORD

If you don’t want to sell your home 

quite yet, another option is to turn it into 

a rental. Being a landlord can provide a 

stream of income, but it’s not without its 

pitfalls. 

Though someone else will be living in 

your home, keep in mind that you’ll be 

responsible for household emergencies, 

maintenance, and repairs. It’s a time-

consuming job, and though you can hire 

a property management service, a portion 

of the rental income will go to them. 

You’ll also still have to pay property taxes, 

homeowners insurance, and other costs.

PREP YOUR HOME FOR SALE

If you’ve made the final decision to sell 

your home, you need to present it in the 

best way possible to attract more buyers. 

These tips can help you get your home 

ready to go on the market.

• Boost the curb appeal - Clean up your 

yard and landscaping. Paint the trim 

and front door, if necessary, and add a 

fresh, new welcome mat.

• Make major repairs - Unless you’re 

selling your home as a fixer-upper, 

you’ll need to take care of any major 

repairs before putting it on the market.

• Declutter - Start packing up your 

belongings and decluttering your home. 

Buyers want to be able to picture their 

own stuff in the home. Remove personal 

items, and store them out of sight or 

off-site completely. It’s a great time to 

get rid of things you don’t want or need. 

Take inventory of what’s in your house, 

and sell, donate, or toss anything you 

won’t use in your new home.

• Organize your closets - Yes, buyers 

will go through your closets. To make 

sure they appear spacious, remove at 

least 25 percent of your clothing and 

other items.

• Deep clean - Hire a cleaning service 

(which costs an average of $236 in 

San Diego) to scrub and shine your 

house, including walls, windows, and 

appliances. Pay extra attention to 

bathrooms and the kitchen.

• Stage it - Remove any outdated 

furniture and décor, or anything 

bulky and awkward. Put away small 

appliances and other items from your 

kitchen counters to make it look bigger. 

If you have the funds, it may pay off 

to hire a professional stager to get your 

home looking picture perfect.

The decision to downsize and move out 

of your long-time home can be difficult. 

However, once you’ve decided what to do 

with your existing home, it will be easier to 

move forward and enjoy your time at your 

new place.  n

WHAT TO DO WITH YOUR 

CURRENT HOME WHEN DOWNSIZING

ROBERT ANTONIADIS

Robert@robertrealtysd.com

619-852-8827

www.RobertRealtySD.com

O O O O O     INSIDE THIS ISSUE     O O O O O

Your Money
Page 2

In The Home
Page 6

Puzzle Page
Page 11Travel

Page 9

NORTH OF

$1/2 BILLION
SINCE ‘07

Robert’s photo

Logo

DECEMBER 2019

1915
point lom

a
a glimpse: past & present

2020
point lom

a

COMPLIMENTS OF:
WHAT TO DO WITH YOUR CURRENT 

HOME WHEN DOWNSIZING

ROBERT ANTONIADIS

Broker | DRE #01727428

FEATURED HOME

926 BANGOR STREET

P.10

619.852.8827

Robert@RobertRealtySD.com

RobertRealtySD.com

c

e

w

$1/2 BILLION 
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sold. For example, the Median Sales price in 

Point Loma is just north of One Million.
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by Jim Vogel, ElderAction.org

A
ccording to a survey, 42 percent of 

Baby Boomers plan to downsize 

at some point in retirement. If 

you’ve decided to take the plunge and 

downsize into a smaller home, move to a 

retirement community, or explore other 

options, you’ll be faced with a number 

of decisions about what to do with your 

existing home. We’ve provided a guide 

that will help you navigate the options.

CHECK OUT THE REAL ESTATE 

MARKET IN YOUR AREA

Don’t rush into a decision about your 

house until you research the real estate 

market in your area. Use online sites to 

look for houses of a similar size and age to 

make legitimate comparisons. Check out 

photos or attend open houses to give the 

homes a thorough once-over, and be honest 

about how your home stacks up. Don’t just 

look at the houses on the market currently, 

but also research those that have recently 

sold. For example, according to Redfin, the 

average price for homes sold in San Diego 

in the last month was $610,000.

CONSIDER KEEPING IT THE FAMILY

Selling your home isn’t your only 

option. It may make sense for you to keep 

the home in the family. You can allow 

a relative to live in your home once you 

vacate the premises, or even opt for them 

to move in with you as a roommate. If you 

have equity in your home and the housing 

market in your area isn’t ideal for sellers, it 

may be logical to keep it. If you decide to 

let a family member move in (whether you 

move out or not), make sure the ground 

rules and expectations are clear in order to 

avoid conflict down the line.

DECIDE IF YOU WANT 

TO BE A LANDLORD

If you don’t want to sell your home 

quite yet, another option is to turn it into 

a rental. Being a landlord can provide a 

stream of income, but it’s not without its 

pitfalls. 

Though someone else will be living in 

your home, keep in mind that you’ll be 

responsible for household emergencies, 

maintenance, and repairs. It’s a time-

consuming job, and though you can hire 

a property management service, a portion 

of the rental income will go to them. 

You’ll also still have to pay property taxes, 

homeowners insurance, and other costs.

PREP YOUR HOME FOR SALE

If you’ve made the final decision to sell 

your home, you need to present it in the 

best way possible to attract more buyers. 

These tips can help you get your home 

ready to go on the market.

• Boost the curb appeal - Clean up your 

yard and landscaping. Paint the trim 

and front door, if necessary, and add a 

fresh, new welcome mat.

• Make major repairs - Unless you’re 

selling your home as a fixer-upper, 

you’ll need to take care of any major 

repairs before putting it on the market.

• Declutter - Start packing up your 

belongings and decluttering your home. 

Buyers want to be able to picture their 

own stuff in the home. Remove personal 

items, and store them out of sight or 

off-site completely. It’s a great time to 

get rid of things you don’t want or need. 

Take inventory of what’s in your house, 

and sell, donate, or toss anything you 

won’t use in your new home.

• Organize your closets - Yes, buyers 

will go through your closets. To make 

sure they appear spacious, remove at 

least 25 percent of your clothing and 

other items.

• Deep clean - Hire a cleaning service 

(which costs an average of $236 in 

San Diego) to scrub and shine your 

house, including walls, windows, and 

appliances. Pay extra attention to 

bathrooms and the kitchen.

• Stage it - Remove any outdated 

furniture and décor, or anything 

bulky and awkward. Put away small 

appliances and other items from your 

kitchen counters to make it look bigger. 

If you have the funds, it may pay off 

to hire a professional stager to get your 

home looking picture perfect.

The decision to downsize and move out 

of your long-time home can be difficult. 

However, once you’ve decided what to do 

with your existing home, it will be easier to 

move forward and enjoy your time at your 

new place.  n

WHAT TO DO WITH YOUR 

CURRENT HOME WHEN DOWNSIZING
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by Jim Vogel, ElderAction.org

A
ccording to a survey, 42 percent 

of Baby Boomers’ve provided a 

guide that will help you navigate 

the options.

CHECK OUT THE REAL ESTATE 

MARKET IN YOUR AREA

Don’t rush into a decision about your 

house until you resear median sales price in 

Point Loma is just north of One Million.

CONSIDER KEEPING IT THE FAMILY

Selling your home isn’t your only 

option. It may make move out or 

not), make sure the ground rules and 

expectations are clear in order to avoid 

conflict down the line.

DECIDE IF YOU WANT 

TO BE A LANDLORD

If you don’t want to sell your home 

quite yet, anothere to pay property taxes, 

homeowners insurance, and other costs.

PREP YOUR HOME FOR SALE

If you’ve made the final decision to sell 

your home, you need to present it in the 

best way possible to attract more buyers. 

These tips can help you get your home 

ready to go on the market.

• Boost the curb appeal - Clean up your 

yard and landscaping. Paint the trim 

and front ds, it may pay off to hire a 

professional stager to get your home 

looking picture perfect.

The decision to downsize and move out 

of your long-time home can be difficult. 

However, once you’ve decided what to do 

with your existing home, it will be easier to 

move forward and enjoy your time at your 

new place.  n

article

we can write, or if you want 

one of your own you can place here

1928
point lom

a a glimpse: past & present

2020
point lom

a

COMPLIMENTS OF:

ROBERT ANTONIADIS

Broker | DRE #01727428

FEATURED HOME

1006 EVERGREEN

P.9

619.852.8827

Robert@RobertRealtySD.com

RobertRealtySD.com

c

e

w

2020 
MARKET UPDATE 

Both 92106 & 92107 experienced declines 

in Activity, (Units Sold), Median Sales 

Price, and Total Dollars Transacted in 2019 

versus 2018.

92106, there were 12% fewer Transac-

tions totaling 180, the Median Sales price 

declined 3% to $1,155,000 and the To-

tal Dollars transacted declined 20% to 

$240,000,000 on a Year over Year basis.

92107 experienced 3% fewer Transac-

tions totaling 141, the Median Sales price 

declined 1% to $1,070,000, and the To-

tal Dollars transacted declined 6% to 

$176,000,000 on a Year over Year basis.

Heading into 2020 with Mortgage Rates 

down 20% or one percentage point since 

November 2018, 2020 should see a rise in 

sales activity and home prices as compared 

to last year.

There are a lot of variables at play and any-

one one could alter the course of a rise in 

activity and home prices but given it is an 

election year, 2020 should be a better Year 

for Real Estate versus 2019.

With that said, if you have decided to Sell, 

2020 will be your friend.

$1/2 BILLION 
Since 07’

North of

92106 HOME PRICES:

92107  HOME PRICES:
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Congratu
lations 

to Dixie
 H. 

who was drawn as our
 

winner fr
om Febru

ary’s 

newspaper! 

Dixie we will be 

contactin
g you fo

r your 

$100 cas
h prize!

Proposition 60 and 90 are constitutional amendments 

passed by California voters that provides property tax 

relief for persons aged 55 and over. Implemented by 

section 69.5 of the Revenue and Taxation code*, it allows 

these persons, under certain conditions, to transfer a 

property’s factored base year value from an existing 

residence to a replacement residence.

Typically the property tax of a newly purchased or 

constructed residence is based on its current market value 

upon change of ownership. However, the provisions of 

Proposition 60 and 90 may result in substantial tax savings 

since it allows the adjusted base year value of the original 

(sold) property to be transferred to the newly purchased 

or constructed home if eligibility requirements are met.

* Section 69.5 also sets forth the provisions of Proposition 110 which allows the transfer 

of a base year value for severely and permanently disabled persons. Except for the 

disability factor, the qualifications for Proposition 60/90 are same as Proposition 110.

dIffeRenCes beTween PRoP 60 & PRoP 90

Prop 60 allows transfers of base year values within the same 

county (intracounty). Prop 90 allows transfers from one 

county to another county in California (intercounty) transfers. 

elIgIbIlITy RequIRemenTs foR PRoP 60 & 90

1. you, or a spouse residing with you, must have been at least 

55 years of age when the original property was sold.

2. The replacement property must be your principal residence 

and must be eligible for the homeowners’ exemption or 

disabled veterans’’ exemption.

3. The replacement property must be of equal or lesser 

“current market value” than the original property. The “equal 

or lesser” test is applied to the entire replacement property, 

even if the owner of the original property purchases only a 

partial interest in the replacement property. owners of two 

qualifying original properties may not combine the values of 

those properties in order to qualify for a Proposition 60 

base-year value transfer to a replacement property of greater 

value than the more valuable of the two original properties.

4. Replacement property must be purchased or built within 2 

years (before or after) of the sale of the original property.

5. To receive retroactive relief from the date of 

transfer, you must file your claim within 3 years 

following the purchase date/new construction 

completion date of replacement property.

6. your original property must have been eligible for the 

homeowners’ or disabled veterans’’ exemption either at 

the time it was sold or within two years of the purchase 

or construction of the replacement property.

The original property must be subject to reappraisal at 

its current fair market value at the time of sale, unless 

the 
buyer(s) of your original property also qualify the 

property as a replacement property for a base year 

value transfer due to disaster relief or a base year 

value transfer for a severely and permanently disabled 

person. Therefore, most transfers between parents and 

children will not qualify.

This is a one-time only benefit. Once you have filed 

and received this tax relief, neither you nor your spouse 

who 
resides with you can ever file again, even upon your 

spouse’s death or if the two of you divorce. 

If one qualIfIes foR PRoP 60 benefITs, do 

THey sTIll need To fIle foR a HomeowneRs’ 

exemPTIon on THe RePlaCemenT PRoPeRTy?

yes. 

How many TImes Can one ReCeIve THe 

benefIT of PRoPosITIon 60/90?

as a senior citizen, one may transfer his or her base 

year value only once, with the exception that if a person 

first received relief for age and subsequently became 

severely and permanently disabled after the date of the 

original claim and had to move because of the disability 

(Proposition 110), then the base year value may be 

transferred a second time. The base year value transfer, 

however, is not available in the reverse situation; if one 

receives the benefits due to disability, then they cannot 

subsequently claim the relief for age.

You can find more details on Props 60 & 90 at:

www.boe.ca.gov/proptaxes/faqs/propositions60_90.

htm

propositions 60, 90 & 110a glimpse: past & present

Historic Photo Credit: 

San Diego History Center.
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Coronavirus & 

The Real Estate Market

As businesses slow to a crawl, certain sectors closing down 

completely, and the stock market seeing a 30% change from 

February, you may ask yourself how will all of this affect Real 

Estate? As of March 29 the effects are already being felt and 

seen.

Prior to March of this year, namely the results of January 01 - 

February 29, there were neck-breaking triple digit increases. 

The number of Units SOLD for this period of time was 42 ver-

sus 18, this represents a +133% increase in the 

number transactions SOLD.

The Total Dollars transacted for this period of time was 

$63,000,000 versus $28,000,000, this represents a +125% 

increase in the Total Dollars transacted.

It is interesting to note that the Median was already declining 

for the period January 01 through to February 29 versus the 

same period of time in 2019. It declined 3% to $1,219,000 from 

$1,260,000. Two months into 2020 appeared to be a banner 

year on all fronts, Units SOLD and Total Dollars Transacted.

Even though on a Year Over Year basis from January 01 

through March 29, 2020 versus the same period of time last 

year, we are +71% ahead in Units SOLD ( 58 Units SOLD ver-

sus 34 Units SOLD), and the Median is up 2% at $1,200,000 

versus $1,183,000, and the Total Dollars transacted is up +64%

$82,000,000 versus $50,000,000, all is NOT well.

Analyzing just the period of time (March 01 - March 29 , 2020) 

on a Year Over Year basis the number of Units SOLD was 16 

compared to the same period of time in 2019, which was also 

16. A Zero Percentage increase. This is not positive in light of 

the fact January and February of this Year produced triple digit 

percentage increases.

Additionally, March activity traditionally as we head into 

Spring is significantly higher than February. In 2019 March 

units SOLD were 16 , while 2019 February Units SOLD were 8, 

this represents a 100% increase.

In 2020, March Units SOLD from February declined 16% to 16 

Units from 19. Think about how drastic that is, we went from 

+100% growth to negative -16%, thats a -116% swing. The 

Median of $1,090,000 for March 2020 was $1,158,000 in March 

2019, this represents a 6% decline on a Year Over Year basis.

The Total Dollars transacted March 01 - March 29, 2020 was  

$19,000,000 versus $22,000,000 March 2019, this represents a 

14% decline. Additionally, March Dollar activity traditionally 

as we head into Spring is higher than February. In 2019 March 

Dollar activity $22,000,00 increased over +57% over 2019 

February Dollar Activity which was $14,000,000.

This year, March Total Dollar activity declined 39% to $19,000,000 

from February’s Total Dollar Activity of $31,000,000. Through 

May and June, National Association NAR projects transaction 

volume may be between 8 to 10% lower than what the 2020 

Spring market would have normally seen.

Buyers are still Buying, and Sellers are still Selling. Inventory is 

very low. I am still seeing Multiple Offers and am In Escrow in 

about a week if the Listing Price is correct. The process is now 

slower as we all practice social and physical distancing.

Fortunately Saturday 03/28 the Governor deemed Real Estate 

Agents and what they do ‘Essential Services.’ This enables the 

sales process to continue albeit with many workarounds. On 

a positive note with Interest Rates approximating 3.5% versus 

4.375% a year ago, those few Buyers not affected by the freeze 

in our economy will be out there Buying.

Owners who purchased homes as investments counting on 

vacation rental income to service debt will be selling if the 

current shut down continues. Supply will increase and prices 

will continue to drift South.

Death, Divorce and Financial Distress have always been 

drivers to Home Sales. The unprecedented structural blow to 

our economy because of the virus and the Financial Distress 

and havoc it has created is already being felt in Real Estate. 

As the Virus and lock down drag out, the Real Estate decline 

already begun as highlighted will inevitably continue.

No expert can tell us for sure how quickly we’ll contain the 

virus and move on. But we can make some educated guesses. 

Wuhan, China, provides a baseline worst-case scenario. There, 

it took about six weeks for cases to peak-after a full month of 

very little government intervention, enabling rapid spread of 

the virus-and then about 4 to 6 weeks of taper-down. Now, in 

Wuhan, the virus appears to be under control and life is slowly 

returning to normal.

Even with the Trillion Dollar Government Coronavirus 

Intervention package, it is very difficult to predict if we will 

come out of this as fast as we fell into an abyss. The structural 

damage done to almost every service sector of our economy 

by the time we can slowly begin to resume life as we knew it 

will be so great that this will resemble 2009 when the market 

crashed 30% and took a decade to recover.

If you are in a situation where you have to sell or might have to, 

do not delay or procrastinate. As hard as it may be emotionally, 

the sooner you take action, the better you will do financially.

For more information on how the Coronavirus is likely 

to affect your home’s value, call me at 619-852-8827.

By Robert Antoniadis

ROBERT ANTONIADIS

Broker | DRE #01727428
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For $100: Guess this Address Sold by Robert

Pandemic. Recession. Pandession.

Here we are in the beginning of Recession directly 

attributable to the Pandemic, Covid19.

Approximately a month and a half since the Governors’ March 

19, Stay At Home Order, to deal with the pandemic Covid19, 

you may ask yourself, how this recession invoked by the pan-

demic has affected Point Loma Real Estate? 

On a Year Over year Basis January 1 through to April 22, the 

number of transactions is still up +44% (69 Vs 48). The Median 

On a year Over Year basis was also up 6%, $1,200,000 versus 

$1,132,000. The Total Dollars transacted $105,000,000 versus 

$66,000,000, up 59%

So far so good, right? Not quite.

In Real Estate, the Activity is a harbinger to Pricing. If the 

trajectory of number of transactions, Closed Sales is going 

up, increasing, that is a precursor that Pricing will be going up, 

increasing. Conversely, if the trend of the number of 

transactions is declining, that is a signal that values will be 

doing down, decreasing.

With that said, the graphs clearly demonstrate the negative trend 

in Activity & Pricing coming off a February high. The Median 

has steadily declined coming off a February high of $1,229,000, 

declining to $1,107,500 in March, and continuing to drift south 

to an April Median of $1,058,000. This represents a 14% decline 

in value in a month and a half.

Is there light at the end of the tunnel for Real Estate? Yes.

That would be when we enter Phase 1, opening of our 

economy.

There will be no glimmer of light per Federal guidelines until 

the number of new reported cases declines for 14 consecutive 

days.  As of Friday, 04/24 there was a +14% increase of new re-

ported cases in San Diego County totaling 2643 from the pre-

vious week. San Diego was # 3 behind only LA & Riverside in 

the number of new reported cases in Southern California. If you 

think about it, we need a minimum of 14 consecutive days of 

declining new cases plus the time required to flatten and halt 

the +14% growth rate increases we are currently experiencing. 

This could take us out further to the middle or end of May be-

fore any glimmer of light.

Only once we have contained the virus and its effect on our 

economy will the declining velocity, Demand, and declining 

Real Estate Values themselves begin to flatten, and establish a 

baseline to work up off from.

Prices will not crater like they did in 2009 when there was 400% 

- 500% more supply of inventory that we have today, but like 

to day, with very little Demand, they will positively continue 

to drift south. They already have begun; the Median is 14% off 

from a February high.

In some ways we have a standoff between very little Demand 

and very little Supply.

Supply will the first to blink.

Supply of homes coming on the market due to the economic 

catastrophe invoked by the Pandemic will drift North. They al-

ready have; May Supply is 1% high than a March low.

With 6% of home loans already in forbearance (for the week of 

March 2, prior to the Government Mandated Shutdown, just 

.25 % of loans were in forbearance) owners of homes losing 

their jobs and owners of businesses losing their businesses will 

increase supply of inventory once we get past Forbearance. In-

vestors who purchased vacation rental properties with debt will 

be selling, Supply will drift North. The financial distress that will 

increase supply is in addition to death & divorce which drive 

Supply.

Lower than historical interest rates and Trillions of Federal 

Stimulus with just under 30,000,000 unemployed and so many 

sectors of our service economy crippled or closed will not be 

sufficient to artificially prop up demand. 

Given that Supply & Demand ultimately gravitate to equilibri-

um, pricing, values of homes, to meet Demand has nowhere to 

go but South.

If your life circumstance necessitates a move this year and sell-

ing a home is a requirement, do not hesitate if your goal is to 

maximize your equity. 

By Robert Antoniadis
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a glimpse: past & present
COVID-19 Point Loma Real Estate

U • V • W • • ?
As some sectors & businesses slowly reopen albeit with 

COVID-19 restrictions, some sectors & businesses  still un-

able to open (and no clear sign of when they might be able to), 

the stock market off 20% from a February high, an excess of 

38,000,000 unemployed in only 8 weeks ( the equivalent num-

ber that filed for unemployment over 2 years during the Great 

Recession 2009) , COVID-19 still not contained and the num-

ber of new cases testing positive increasing, you may ask your-

self how is this all affecting Point Loma Real Estate. 

By Robert Antoniadis

On a Year Over Year basis (Jan 1 – May 25, 2020 vs 2019) we are 

still surprisingly ahead by 14% in the number of SOLD trans-

actions over last year (74 vs 65). Keep in mind in 2019; (i) the 

number of transactions declined -15% over 2018, (ii) The Medi-

an value declined -5%, (iii) Total Dollars transacted contracted 

-29%. 2018 was the highwater market since the beginning of 

mankind for home values in Point Loma.

 The 2020 YTD Median Sales Price is up 4% to $1,174,000 from 

$1,129,000 in 2019. 

The 2020 Median Days on Market this year is 14 Days, down 

22% from 2019 which was 18 Days on Market.

The 2020 Median Home Size is a 4 Bedroom, 3 Bathroom, 

approximating 2,000 Square Feet.

The 2020 Total YTD Dollars Transacted $110,000,000 (Jan 1 

through to May 25, 2020) versus $85,000,000 (Jan 1 through 

to May 25, 2019) represents a +29% increase in Total Dollars 

transacted over last year on a Year over Year basis.

Q2 

GDP Down

Stock 

Market Do
wn

Unemploye
d

in 8 Weeks

Retail 
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n

-27%

-20%38M

-88%

4 BR 3 BA 2,000 ESF

2020 results appear good on a Year over Year basis, but there was 

so much velocity prior to March when COVID-19 appeared.  

Prior to March 2020, namely the results of January 01 - Febru-

ary 29, we experienced neck-breaking triple digit increases. The 

number of Units SOLD for this period of time was 42 versus 

18, this represents a +133% increase in the number transac-

tions SOLD. The Total Dollars transacted for this period of 

time was $63,000,000 versus $28,000,000, this represents a 

+125% increase in the Total Dollars transacted. 

Think about how drastic that is, we went from 

a +133% increase in the number of transactions 

in the first two months to a 14% increase in 

the number of transactions in the first five 

months, that represents a -119% deceleration. 

Continued on page 2...

Analyzing just the period of time (May 01 - May 24, 2020) 

on a Year Over Year basis, the number of Units SOLD was 4 

compared to (May 1-May 24, 2019) 12, representing a -67% 

decrease in activity. From the (Jan, Feb) +133% increase in 

activity, BC (Before COVID-19) the May -67% AC (After 

COVID-19) decrease represents a -200% deceleration.

The 2020 May Median declined 19% to $928,000 from 

$1,146,000 in 2019. The Median further declined -24% off of 

the February 2020 high which was $1,229,000.

The Total Dollars transacted in May 2020 $4,000,000 contracted 

-71% from May 2019 $14,000,000.

May Inventory, 33 units was very low as Sellers apprehensive 

about selling in a COVID environment though Death, Divorce, 

Financial Distress, and Life Circumstance are contributed to a  

+13% increase in Supply from an all-time low of less than 30 

units March 19, 2020... 
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Spring into Summer...

By Robert AntoniadisSpring into Summer...

Here we are halfway through the year with a once in every hun-

dred years Pandemic, coupled with a Recession/Pandession 

coinciding with Social Unrest, Protests and the resurgence of 

Covid-19.

YTD 2020: Year Over Year
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June 2020: Year Over Year
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The market went from a +133% increase in the number of 

transactions in the first two months to a +8% increase in the 

number of transactions in the first six months, that represents a 

-125% deacceleration.

Analyzing just the period of time (June 1 - June 30, 2020) on 

a Year Over Year basis the number of Units SOLD remained 

unchanged at 14 compared to (June 1-June 30, 2019) which was 

also 14. From the first two months +133% increase in activity 

this year BC (Before Covid-19); the month of June results un-

changed AC (After Covid-19) represents a -133% deaccelera-

tion.

The 2020 June Median increased 1% to $1,257,000 from the 

June 2019 Median of $1,240,000 in 2019. In fact, the June 2020 

Median is up +2% over the February 2020 all-time high Median 

which was $1,229,000.

The June 2020 Median is up +35% off of the May 2020 low of 

$928,000. The June 2020 Median surpasses the March, April, 

May 2020 waterfall Median Value declines.

Furthermore, the June 2020 Median surpasses the 2020 neck 

breaking growth trajectory of Jan & Feb earlier this Year.

The Total Dollars transacted in June 2020 $19,000,000 remained 

unchanged from June 2019 $19,000,000.

June Inventory, 35 units was very low due to Sellers being appre-

hensive about selling in a Covid-19 environment though Death, 

Divorce, Financial Distress, and Life Circumstance all contrib-

uted to a +16% increase in Supply from an all-time low of less 

than 30 units March 19,2020.

The number of homes SOLD in 2020 is averaging 15 Homes 

per Month. Remember, the 2020 YTD number includes the 

off the charts unprecedented growth of Jan & Feb which has 

evaporated. Homes SOLD per month AC (after Covid-19) is 

averaging 10 units a month. Since January of this Year we have 

gone from a Hot Seller’s Market with less than two months of 

inventory, to a Buyers’ Market with almost Five Months of Sup-

ply in the months of March, April, May, back to a Seller’s Market 

with Three Months of Supply. In fact, if you peel the layers off 

the onion and dig deeper, the Expected Market Time  which is 

arrived at by dividing Current Inventory of homes for sale (35) 

by Pending Sales the last thirty days (20),  the Expected Market 

Time is less than 45 Days from the time you list your home for 

sale to the time an offer is accepted. We are absolutely back to 

a Seller’s Market, hence Spring Into Summer. 2020 Spring and 

its associated Demand, Sales Velocity should propel us through 

to Labor Day.

(Continued on p. 2)

+0%

The opening up of certain sectors of the economy, 

new historical low interest rates at 3.07% fixed for 

30 years, rocket fuel propelling demand, Real Estate 

being deemed essential, and the adjustments we 

have all made to the initial shock of the lock-

down, learning to carry on albeit with masks, 

social distancing, sanitizer & appointments 

have resulted in Spring into Summer.

The market frenzy we experienced this year prior to the March 

19 lockdown is back in full force due to the factors mentioned 

above. People in general are social creatures and are done with 

the Pandemic and its arbitrary restrictions, though the Pan-

demic is not done with us.

The Spring Buying Season that begins right after the Super 

Bowl and comes to a close at the end of May did not happen, 

it evaporated. We missed it this year due to a Covid-19 induced 

lockdown. This typical Buying Season coincides with the begin-

ning of Summer as families tend to go on vacations June, July, 

August. The once in a Hundred Year Pandemic has changed all 

that. 

On a Year Over Year basis (Jan 1 – June 30, 2020 vs 2019) we 

are still surprisingly ahead by +8% in the number of SOLD 

transactions over last year (91 vs 84). Keep in mind in 2019; (i) 

the number of transactions declined -15% over 2018, (ii) The 

Median value declined -5% vis-à-vis 2018, (iii) Total Dollars 

transacted contracted -29% compared to 2018. 2018 was the 

highwater market since the beginning of mankind, for home 

values in Point Loma.

The 2020 YTD Median Sales Price is up +7% to $1,200,000 

from $1,122,000 in 2019 on a year Over Year basis.

The 2020 Median Days on Market this year is 14 Days, down 

12% from 2019 which was 16 Days on Market on a Year Over 

Year basis.

The Median Home being a 4 Bedroom, 3 Bathroom Approxi-

mating 2,100 Square Feet built in 1950.

The 2020 Total YTD Dollars Transacted $136,000,000 (Jan 1 

through to June 30, 2020) versus $110,000,000 (Jan 1 through 

to June 30, 2019) represents a +24% increase in Total Dollars 

transacted over last year on a Year over Year basis.

2020 results appear good on a Year over Year basis, but there 

was so much velocity prior to March when Covid-19 appeared.  

Prior to March 2020, namely the results of January 01 - Febru-

ary 29, we experienced neck-breaking triple digit increases. The 

number of Units SOLD for this period of time was 42 versus 

18, this represents a +133% increase in the number transactions 

SOLD. The Total Dollars transacted for this period of time was 

$63,000,000 versus $28,000,000, this represents a +125% 

increase in the Total Dollars transacted.
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By Robert AntoniadisWe Have Plateaued

Here we are, the 21st most impacted 

County in the USA having lived 

through six months of life under 

COVID, can you believe it? 

Moving into the second half of 2020 

approaching Labor Day, Back To School, and Fall, with 

COVID 19 resurging, unemployment at over 17,000,000, 2nd 

Quarter GDP down 32.9%, a Recession due to a COVID 19 

induced forced lock down as a means to curtail the Pandemic, 

you might ask yourself how is this affecting Point Loma Real 

Estate?

In Point Loma, on a Year Over Year basis (Jan 1 – July 31, 

2020 vs 2019) we are still surprisingly ahead by +12% in the 

Number of SOLD transactions over Last Year in Point Loma 

(109 vs 97). 

As at July 31, the 2020 YTD Median Sales Price is up +6% 

to $1,200,000 from $1,130,000 July 2019 on a Year Over Year 

basis. 

As at July 31, the 2020 Median Days on Market this year 

is 12 Days, down +25% from 2019 which was 16 Days on 

Market on a Year Over Year basis. 

July 31 2020 Inventory of Single Family Detached Homes For 

Sale declined -18% to 40 units from 49 in 2019.

Selling on average just under 16 Homes per month this year 

compared to 14 Homes per month last year, the 2020 

Expected Market Time has declined -29% to 2 ½ Months 

from 2019 Expected Market Time of 3 ½ Months. 

The Median Home being a 3 Bedroom, 3 Bathroom 

Approximating 2,200 Square Feet built in 1951.

As at July 31, the 2020 Total YTD Dollars Transacted 

$165,000,000 (Jan 1 through to July 31, 2020) versus 

$129,000,000 (Jan 1 through to July 31, 2019) represents a 

+28% increase in Total Dollars transacted over Last Year on a 

Year over Year basis.

Analyzing just the Month Of July,  (July 1 - July 31, 2020) on 

a Year Over Year basis, the Number of Single Family 

Detached Homes  SOLD for the Month increased +38% 

to 18  compared to (July 1-July 31, 2019) which was 13. 

The 2020 July Median Sales Price decreased -17% to 

$1,262,500 from the July 2019 Median of $1,525,000 in 2019.

Interesting to note the July 2020 Median is up +3% over 

the February 2020 Median which was $1,229,000 

right before COVID-19.

Astonishing to see how far we have bounced up off from; 

the July 2020 Median is up +36% off of the May 2020 low of 

$928,000 which represented the nadir of home values due to 

Covid 19. 

Furthermore, the July 2020 Median surpasses the 2020 neck 

breaking growth trajectory of Jan & Feb earlier 

this Year The $28,000,000 Total Dollars 

transacted in the Month of July 2020 

increased +56% from the $18,000,000 

transacted in the Month of July 2019.

July 2020 Inventory of 40 units decreased -23% from 52 units the 

same time last year.

Covid 19 is losing its grip on Sellers 

as July Inventory is up over +30% 

from the depths of the virus back 

in March were inventory (Supply) 

was less than 30 units.

For the year, the number of homes SOLD in 2020 is averaging just 

under 16 Homes per Month.

This is pretty remarkable as we are almost at Pre Covid levels 

of Sales per Month, approximating 18-19 units back in the first 

quarter of this year. Astonishing, July Sales demonstrated a +157% 

increase in velocity from the depths of May of only 7 units just 

Two Months (60) days ago! 

The Expected Market Time which is arrived at by dividing 

Current Inventory of homes for sale (40) by Pending Sales Velocity 

the last thirty days (18), approximates 66 Days from the time you 

list your home for sale to the time an offer is accepted. We are 

currently still in a Seller’s Market and its associated Demand, Sales 

Velocity should propel us through to Labor Day.

The number of homes that Sellers received and accepted an offer 

that subsequently went Off Market declined -6% (17)(Pending 

Sales) in the Month of July 2020 and compared to (18) in  July 

2019. The bottom is behind us, namely March, April & May were 

the depths of COVID-19, a bottom we have lifted up off of. July 

2020 results of 17 Pending Sales represents a +143% increase over 

the April 2020 results of 7 Pending Sales.

 
The surging spike in Covid 19, the reinstating of restrictions that 

are dampening economic activity, and resulting in an increase in 

unemployment have manifested themselves by declining July 2020 

Pending  Home Sales Velocity to 17 Homes , which is -32% less 

than the June 2020 Home Pending sales Velocity of 25 units.

What this means I’m here ringing the Bell to say is we are hitting 

the Peak, running out of Runway, WE HAVE PLATEAUED. 

The month over month decline 

in sales velocity from June (25) 

units to July (17) units and resul-

tant plateau is further evidenced 

by a Median Sales Price that is no longer increasing in % terms. From 

June 2020 to July this year, the Median is essentially flat and plateaued at 

$1,260,000.

Coupled with the traditional end of the Summer Home Buying season 

after Labor Day, and School restarting albeit in many cases online, 

Demand; consisting of Buyers looking to purchase and Supply; Home 

Owners looking to Sell will further curtail. Units transacted will con-

tinue to decline although the ratio of Supply/Demand should remain 

fairly constant due to record low Interest rates which continue to fuel 

Demand even as we move into a traditional off season, namely Fall.

(Continued on p. 2)
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By Robert Antoniadis

YTD 2020: Year Over Year
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An unprecedented and unpredictable two 

thirds of the year behind us (thank goodness!) 

heading into Fall & the final quarter of 2020, 

a Presidential Election on November 3,  Six Million 

            COVID 19 cases in the USA averaging still over Forty 

               Thousand new cases per day, record levels of un-

               employment approximating 25 Million, 3.6 Million    

              Homeowners in Forbearance, Third  Quarter GDP 

           predicted to grow approximately +20% which would 

shatter the previous annualized quarterly GDP growth record 

set back in the first quarter of 1950 of +16.7% ; after contract-

ing over -30% in the Second Quarter, (another record albeit 

negative) a “Pandession” (Recession due to a Pandemic), and 

Social Unrest, you might ask yourself how all of this is this 

affecting Point Loma Real Estate?

In Point Loma, on a Year Over Year basis (Jan 1 – Aug 30, 

2020 vs 2019) we are still surprisingly ahead by +15% in the 

Number of SOLD transactions over Last Year in Point Loma 

(132 vs 115). 

As of Aug 30, the 2020 YTD Median Sales Price is up +5% 

to $1,200,000 from $1,140,000 August 2019 on a year Over 

Year basis. 

As at August 30, the 2020 Median Days on Market this year 

is hovering at 12 Days, down -25% from 2019 which was 16 

Days on Market on a Year Over Year basis. 

August 30, 2020 Inventory of Single Family Detached Homes 

For Sale declined -45% to 31 units from 56 in 2019.

On a Year To Date Basis, Selling On Average 16 Homes per 

month this year compared to just under 14 Homes per month 

last year, the 2020 Expected Market Time has declined -64% 

to 36 Days from 2019 Expected Market Time of 99 Days. 

The Median Home being a 3 Bedroom, 3 Bathroom Approxi-

mating 2,100 Square Feet built in 1952.

As of August 30, the 2020 Total YTD Dollars Transacted 

$197,000,000 (Jan 1 through to August 30, 2020) versus 

$153,000,000 (Jan 1 through to August 30, 2019) represents a 

+29% increase in Total Dollars transacted over Last Year on a 

Year over Year basis.

Analyzing just the Month Of August, (August 1 – August 30, 

2020) on a Year Over Year basis, the Number of Single Family 

Detached Homes SOLD for the Month increased +38% to 

22 compared to (August 1-August 30, 2019) which was 16. 

The 2020 August Median Sales Price decreased -8% to 

$1,115,000 from the August 2019 Median of $1,215,000 in 

2019.

The August 2020 Median $1,115,000 is down -9% from the 

February 2020 Median which was the all-time high up until 

that point at $1,230,000, right before COVID 19 hit.

The August 2020 Median $1,115,000  is down -12% off 

of last months (July)  record breaking $1,263,000  which 

represented the apex of home values  in Point Loma since the 

beginning of mankind. 

We have plateaued and have Begun A Soft Gradual Descent as 

we move out of Spring /Summer into Fall / Winter.

The $30,000,000 Total Dollars transacted 

in the Month of August 2020 increased +30% from the 

$23,000,000 transacted in the Month of August 2019.

August 2020 Inventory of 31 units decreased -45% from 

56 units the same time last year.

.
Year To Date, the Number of Homes SOLD in 2020 is 

Averaging 16 Homes per Month.

Pre Covid levels of Sales per Month were approximating 18-19 

units back in the first quarter of this year.  August Sales of 22 

units demonstrated a +214% increase in velocity from the 

depths of May of only (7) units just Three Months (90) days ago! 

The Expected Market Time, from the time you list your home 

for sale, to the time an offer is accepted, (which is arrived at by 

dividing Current Inventory of homes for sale (31) by Pending 

Sales Velocity the last thirty days (26), approximates 36 Days. 

The market continues to significantly favor Sellers. 

In the Month of August of this year, the Number of homes that 

Sellers Received and Accepted an Offer that subsequently went 

Off Market skyrocketed +53% to (26) (Pending Sales) 

compared to (17) in August, 2019.  The August 2020 

results of 26 Pending Sales represents the highest level 

of Sales Velocity the market has produced since the 

arrival of COVID in March. In fact, as the year unfolds, 

August will be the strongest Sales Velocity month (26) 

units for the entire year of 2020.

What to expect as we make our way to the end of 2020 as it 

relates to Values and Activity of Point Loma Real Estate is this.

Today’s historically low Interest are 

significantly impacting affordability 

thereby fueling demand even as we 

move into a seasonally traditionally 

slower time of the year. Buyers to-

day because of current interest rates 

(3% vs 4.375%) have approximately $100,000 of additional 

purchasing power for the same payment vis-a- vis 

December of last year. Furthermore, the demographics 

of Seventy-Two Million + Millennials (23 to 

38 years old) are attaining the average 

age of a first-time home buyer (32 years 

old). This is, and will continue to add to 

the demand of first-time homes Buyers 

regardless of the season, for years 

to come.

We Have Begun Our Descent
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By Robert Antoniadis

YTD 2020: Year Over Year
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Three quarters completed moving into the fourth and final quarter 

of 2020 you might be thinking that the only thing hotter than this 

Hot weather we are having is Point Loma Real Estate, and your 

right! In Point Loma, on a Year Over Year basis from (Jan 1 – 

September 30, 2020 vs 2019) we are still astonishingly ahead by 

+28% in the Number of SOLD transactions over Last Year 

(162 vs 127). 

As of September 30, the 2020 YTD Median Sales Price is up +7% 

to $1,212,000 from $1,135,000 September 2019 on a year Over Year 

basis though -3% less than last months Median of $1,244,000. 

As of September 30, the 2020 Median Days on Market this year is 

12 Days, down +20% from 2019 which was 15 Days on Market on a 

Year Over Year basis though up +1 Day from last month which was 

11 Days.

September 30 2020 Inventory of Single Family Detached Homes 

For Sale declined -46% to 24 units from 43 in 2019 and –27% from 

the 33 units available last month. 

YTD in Pt Loma we are Selling on Average 18 Homes per month in 

2020 compared to 14 Homes per month last year 2019 though +28 

Homes were Sold last month.

The Median Home being a 3 Bedroom, 2 Bathroom Approximating 

2,066 Square Feet built in 1952.

As at September 30, the 2020 Total YTD Dollars Transacted 

$238,000,000 (Jan 1 through to September 30, 2020) versus

                  $168,000,000 (Jan 1 through to September 30, 2019) 

                   increased a jaw dropping +42% over the Total Dollars   

                 transacted over Last Year on a Year over Year basis.

Analyzing just the Month of September, (September 1 – September 

30, 2020) on a Year Over Year basis, the Number of Single Family 

Detached Homes SOLD for the Month exploded +115% 

and peaked for the Year at 28 compared to (September 

1- September 30, 2019) which was 13 and +33% over 

August 2020 which was 21. From now until Spring of next 

Year, Demand resulting in Closed Sales will decline softly south 

in terms of the Number of Transactions from the September high.

The number of homes that Sellers received and accepted an offer 

that subsequently went Off Market declined -23% to (20) (Pending 

Sales) in the Month of September 2020, compared to (26) in 

September 2019 while declining -31% from August last month (29) 

that went Off Market which was the highwater mark for the year. 

This is an important forward-looking indicator because it foretells 

that from here on out to the end of the year and beyond activity, 

Demand & Supply will gradually be softening.

The 2020 September Median Sales Price increased +18% to 

$1,248,000 from the September 2019 Median of $1,055,000 in 2019 

but was Flat and remained unchanged in % terms over August 2020 

which was $1,244,000. The high-water mark for Values was July of 

this Year when the Median reached a record breaking $1,262,500. 

Though Values peaked in July we are still today within 2% of an 

all-time high value.

Furthermore, the graphs clearly demonstrate notwithstanding the 

havoc and demise COVID-19 has inflicted on so many parts of our 

economy and life, the strength of Point Loma Real Estate. The 

variance in values for Point Loma Real Estate for four consecutive 

months is less than 2% off of all-time high values ($1262K, $1257K, 

$1248K, $1244K). This in itself should ring a bell as to how forever 

solid & valuable Point Loma Real Estate is. COVID-19, causing the 

greatest demise since The Great Depression and Point Loma Real 

Estate after an initial two-month shock holding all time values as 

solid as Point Loma Sandstone.

Interesting to note the September 2020 Median of $1,248,000 is still 

up +1 1/2% over the February 2020 Median which was $1,229,000 

right before COVID-19.

Astonishing to see how fast & far we have bounced up off from; 

the September 2020 Median is up +34% off of the May 2020 low 

of $928,000 which represented the nadir of home values due to 

COVID- 19. 

Homes Sold in September 2020 Days on Market declined -36% 

to 9 Days from 14 Days in September 2019 and -18% from the 

11 Days On Market in August 2020.

$38,000,000 Total Dollars transacted in the Month of 

September 2020 skyrocketed +138% from the $16,000,000 

transacted in the Month of September 

2019 and +19% over the $32,000,000 

Closed Sales in August 2020. September 

will go on record as being the high-water 

mark for Dollars transacted in 2020. Not 

surprising given August represented the 

high-water mark month for Pending Sales, 

(where Sellers & Buyers enter into contract). The trend of the last 

30 Days Pending Sales is a forward Leading indicator as to what to 

expect in the upcoming month & months for that matter.

The Expected Market Time which is arrived at by dividing Current 

Inventory of homes for sale (24) by Pending Sales Velocity the last 

thirty days (20), approximates 36 Days from the time you list your 

home for sale, and a For Sale Sign is installed on your front lawn to 

the time an offer is accepted. We absolutely continue to be in a Hot 

Seller’s Market and its associated Demand & Sales Velocity continues 

            to propel us through Fall. Anything under 60 Days Expected 

                   Market Time is considered to me a Hot Sellers’ Market, 

                      where Sellers have the leverage in negotiations with Buyers.

Traditionally, we see a drop off in Demand & Sales Velocity in 

Autumn as families settle in and get their children back to school. 

Compared to December 2019 when interest rates were 5%, todays 

record low 2.88 % 30 Yr Fixed Rate Mortgage is essentially enticing 

Buyers and providing them the motivation to move at a time of year 

they traditionally would not by providing them up to an additional 

$175,000 of purchasing power for the same payment. Additionally, 

this year due to COVID-19, Home Schooling and Working from 

Home have become the norm. The disruption of moving seems 

more palatable as schooling and working from home seems to min-

imize the inconvenience of having to physically get registered in a 

new school system and or commute to a new physical work location.

This year due to COVID-19, Demand for Point Loma properties 

from High End Buyers departing out of downtown high rises with 

elevators and high density is on the rise and is continuing to fuel 

demand even as we move through Fall.

Moving into the 4th Quarter
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October 2020: Year Over Year

Ten out of twelve months completed in 2020, only two more to go!!!,

     Even with current employment still 10,000,000 lower 

     than Pre Covid levels of employment that hovered at 

     158,000,000 and GDP less than Half a Trillion Dollars 

     Pre Covid Q1, there are not enough Thanks To Give to 

     the dirt, soil, & sandstone of Point Loma Real Estate.

             In Point Loma, on a Year Over Year basis from 

(Jan 1 – October 30, 2020 vs 2019) we are still astonishingly ahead 

by +22% in the Number of SOLD transactions over Last Year in 

Point Loma (183 vs 150).

As of October 30, the 2020 YTD Median Sales Price is up +7% to 

$1,212,000 from $1,132,000 September 2019 on a Year Over Year 

basis though -2% less than last month’s Median of $1,234,000.

As at October 30, the 2020 YTD Median Days on Market this year 

is 13 Days, +28% less market time from 2019 which was 18 Days 

on Market on a Year Over Year basis though up +4 Days more from 

September 2020 which was 9 Days. 2020 Activity is slowing down as 

we approach the holidays.

October 30 2020 Inventory of Single Family Detached 

Homes For Sale was -10% less at 36 units compared to 

40 in 2019, though the number of homes for sale 

increased +50% from the 24 units available last month. 

The increase over last month is attributable to a slow down 

in the rate of sales and more Sellers entering the market.

YTD in Point Loma we are Selling on Average 18 Homes per 

month in 2020 compared to 15 Homes per month last year 2019. 

20 Homes were SOLD in October 2020, -29% fewer Homes com-

pared to the 28 Homes that were Sold last month in September.

The Median Home being a 3 Bedroom, 2 Bathroom Approximating 

2,066 Square Feet built in 1952.

As at October 30, the 2020 Total YTD Dollars Transact-

ed $267,000,000 (Jan 1 through to October 30, 2020) versus 

$197,000,000 (Jan 1 through to October 30, 2019) significantly 

increased +36% over the Total Dollars transacted over Last Year on 

a Year over Year basis.

Analyzing just the Month of October, (October 1 – October 30, 

2020) on a Year Over Year basis, the Number of Single Family 

Detached Homes SOLD for the Month declined -9% at 20 units 

compared to (October 1- October 30, 2019) which was 22 and -29% 

from this years’ all time high which was last month September 2020, 

at 28 units. Our descent has begun, from now until Spring of 2021, 

Demand resulting in Closed Sales will decline softly south in terms 

of the Number of Transactions from last month’s September high 

which was 28 units.

The number of homes that Sellers received and accepted an 

offer that subsequently went Off Market declined -37% 

to (12) (Pending Sales) in the Month of October 2020, 

compared to (19) in October 2019 while declining -40% from last 

month September 2020 when (20) homes went Off Market. This is 

an important forward-looking indicator because it foretells that 

from here on out to the end of the year and beyond activity, Demand 

will gradually be softening.

The 2020 month of October Median Sales Price increased +11% 

to $1,265,000 from the October 2019 Median of $1,140,000 in 2019 

and +2 ½% over September 2020 which was $1,234,000. Prior to 

October, the high-water mark for Values in the history of Point 

Loma was July of this Year when the Median peaked and reached a 

record breaking $1,262,500. 

With all the turmoil of 2020, COVID-19 surging, the election, 

unemployment, GDP contracting, social gyrations, Pt Loma Real 

Estate is still today flexing its strength and resilience, by maintaining 

all-time high values. The graphs clearly demonstrate, notwithstand-

ing the havoc and demise COVID-19 has inflicted on so many 

parts of our economy and life, the power, strength, & resilience 

of Point Loma Real Estate. The variance in values for Pt Loma 

Real Estate for five consecutive months is less than 3% off of all-time 

high values ($1257K, $1262K, $1244K, $1234K,1265K).  COVID-19, 

causing the greatest demise since The Great Depression is no match 

against the power, strength, and resilience of Point Loma Real Estate. 

After an initial two-month shock, Point Loma Real Estate is continu-

ing to hold all-time values as solid as Point Loma Sandstone.

The October 2020 Median of $1,265,000 is still up +3% over 

the February 2020 Median which was $1,229,000 right before 

COVID-19.

             Looking back in the rear-view mirror, what 

            appeared to be a bleak March, April, May with the 

           onset of COVID-19, the Great Recession of 2009 all 

over again; the October 2020 Median is up +36% off of the 

May 2020 low of $928,000 which represented the nadir 

of home values due to COVID-19.

For Homes Sold in                 October 2020, the Median Days on 

Market declined -70%                to 13 Days from 44 Days in October 

2019, and -32% from the           19 Days On Market in Sept 2020.

$28,000,000 Total Dollars transacted in the Month of October 2020 

contracted -7% from the $30,000,000 transacted in the Month of 

October 2019 while declining -26% over the $38,000,000 Closed 

Sales in September 2020. September 2020, is on record as being 

the high-water mark for Dollars transacted in 2020. Not surprising 

given August represented the high-water mark month for Pending 

Sales, (where Sellers & Buyers enter into contract). The trend of the 

last 30 Days Pending Sales is a forward Leading indicator as to what 

to expect in the upcoming month & months for that matter. As 

previously noted, it is heading South.

The Expected Market Time, a forward                  leading indicator 

quantifies from the time you list your home for sale, and a For Sale       

Sign is installed on your front lawn, to the time an offer is accepted. 

It is arrived at by dividing the (36) units of Current Inventory of 

homes for sale by the Pending Sales Velocity for the last 

thirty days (12). The EMT has increased +150%, quickly 

and significantly to 90 Average Days from September 

2020 last month, which was 36 Average 

Days.
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November 2020: Year Over Year

The 2020 month of November Median Sales Price sky rocketed 

+19% to $1,675,000 from the November 2019 Median

 of $1,409,000 in 2019 and a whopping +26% over 

October 2020 which was $1,325,000. The eye-

popping $1,675,000 November Median is 

attributable to the mix of high-end homes that 

happened to close in November. The November Median will revert 

back to the mean of approximately $1,260,000 in December. I am 

able to foretell this with confidence because the November Pending 

Sales Velocity approximates $1,275,000 which will translate into 

closed Sales in December.

 From the waterfall months of March, April, May which coincided 

with the onset of Covid-19, the Great Recession of 2009 all over 

again; the November 2020 Median has rebounded a staggering 

+80% off of the May 2020 low of $928,000 which represented the 

nadir of home values due to Covid-19. 

For Homes Sold in November 2020, the Median Days on Market 

declined -86% to a White Hot 6 Days from 42 Days in November 

2019, and -54% from the 13 Days On Market last month in Octo-

ber.

$35,000,000 Total Dollars transacted in the Month of November 

2020 exploded +67%                 from the $21,000,000 transacted in 

the Month of Nov-                      ember 2019 while increasing 

+25% over the         $28,000,000 Closed Sales last month 

in October. In fact,       November 2020, Fall, traditionally 

a time of year that families begin to wind down and prepare for the 

holidays will go on record as being the second busiest month all year 

surpassing the summer months of July & August of this year.

2020 due to COVID-19, record low interest rates less than 3%, a 

demographic patch of seventy plus Millennials representing First 

Time Home Buyers Feeding Demand, Quantitative Easing & PPE by 

the Fed have continued to create the largest Real Estate Market Point 

Loma has ever experienced, ever!

The Expected Market Time, a forward leading indicator quantifies 

from the time you list your home for sale, and a For Sale Sign is 

installed on your front lawn, to the time an offer is accepted. It is 

arrived at by dividing the (24) units of Current Inventory of homes 

for sale by the Pending Sales Velocity for the last thirty days (20). 

The EMT has shortened -60% to 36 Average Days from October 

last month, which was 90 Average Days. The market in the past 

couple of months has gravitated between a Slight Seller’s market and 

a Hot Seller’s market. The combination swing One / Two punch of 

Inventory decreasing -33% in November and a +67% increase in 

Pending Sales Velocity in November are causing the EMT to tighten 

and resultant Home values to continue to appreciate.

November has demonstrated that the roller coaster

\ ride of 2020 is without precedent. The seasonality 

of Fall & Winter, months where Real Estate activity 

traditionally subsides this year is out the window. Buyers who were 

stymied and forced to postpone their searches/purchases in the 

Spring are continuing to search/purchase in Winter. The 2020/2021 

Pt Loma Winter Real Estate market will continue to favor Sellers. 

Point Loma Sellers today have the leverage in negotiations with 

Buyers and home values will continue to appreciate, though at a 

slower rate. The 7% rise in the Median this year was offset by falling 

interest rates. The combination of rising prices making it harder for 

Buyers to qualify and get into the market when income growth is 

not keeping pace, and rising interest rates will challenge affordability, 

dampen demand, lessen competition and slow the rate of price 
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By Robert AntoniadisMerry Christmas & Happy New Year

3 BR 2 BA 2,030 ESF 1952

+33%

Here we are December 2020, with Christmas 

           & the New Year in a few days.

With eleven of twelve months behind us, Hallelujah!  Point Loma, 

on a Year Over Year basis from (Jan 1 – November 30, 2020 vs 2019) 

we are still astonishingly ahead by +22% in the Number of SOLD 

transactions over Last Year (202 vs 166). Who would have believed 

that during the darkest moments and shock of March and April 

earlier this year, the worst health crisis in a century & a resultant 

recession, when the Median sank to $928,000 we would actually

                achieve record breaking results on all fronts, number of 

                closed transactions, total dollars transacted, highest median 

                since the beginning of mankind?

 As of November 30, the 2020 YTD Median Sales Price is hold-

ing up +7% to $1,230,000 from $1,150,000 November 2019 on a 

year Over Year basis though -7% less than last month’s Median of 

$1,325,000. 

As at November 30, the 2020 YTD Median Days on Market has 

shortened to 12 Days, -40% less market time from 2019 which was 

20 Days on Market on a Year Over Year basis, while still one day less 

than last month October which was 13 Days.  

November 30 2020 Inventory of Single Family Detached Homes 

For Sale was -31% lower at 24 units compared to 35 

in 2019, contemporaneously the number of homes for 

sale decreased -33% from the 36 units available last 

month. The decrease over last month is attributable to 

an uptick in the rate of sales and fewer Sellers entering 

the market as we work our way through the holidays.

An Average of 18, or +20% more Homes per month have Sold 

YTD this year compared to 15 Homes per month Sold last year, 

2019. 16 Homes were SOLD in November 2020, -20% fewer 

Homes compared to the 20 Homes that were Sold last month in 

October.

The Median Home being: 

As at November 30, the 2020 record breaking Total YTD Dollars 

Transacted $307,000,000 (Jan 1 through to November 30, 2020) 

versus $222,000,000 (Jan 1 through to November 30, 2019) signifi-

cantly increased +38% over the Total Dollars transacted over Last 

Year on a Year over Year basis. Never since the beginning of man-

kind have so many dollars been transacted in Pt Loma in an entire 

year, yet let alone in eleven months with one more still to go.

Analyzing just the Month of November, (November 1 – November 

30, 2020) on a Year Over Year basis, the Number of Single 

Family Detached Homes SOLD for the Month increased 

+33% to 16 units compared to (November 1- November 

30, 2019) which was 12; while softening -20% from the last 

month’s October which was 20 units. Our 2020 descent, 

where Demand resulting in Closed Sales peaked in September of 

this year at 28 units, will continue until Spring of 2021 to decline 

south softly, in terms of the Number of Transactions from the Sep-

tember high which was 28 units.

The number of homes that Sellers received and accepted an offer 

that subsequently went Off Market increased +5% to (20) (Pend-

ing Sales) in the Month of November 2020, compared to (19) in 

November 2019 while increasing +33% from last month, October 

2020 when 15 homes went Off Market. Record low interest rates 

less than 3% thanks to the Feds Quantitative easing, seventy plus 
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