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The 2020 month of November Median Sales Price sky rocketed 
+19% to $1,675,000 from the November 2019 Median
 of $1,409,000 in 2019 and a whopping +26% over 
October 2020 which was $1,325,000. The eye-
popping $1,675,000 November Median is 
attributable to the mix of high-end homes that 
happened to close in November. The November Median will revert 
back to the mean of approximately $1,260,000 in December. I am 
able to foretell this with confidence because the November Pending 
Sales Velocity approximates $1,275,000 which will translate into 
closed Sales in December.

 From the waterfall months of March, April, May which coincided 
with the onset of Covid-19, the Great Recession of 2009 all over 
again; the November 2020 Median has rebounded a staggering 
+80% off of the May 2020 low of $928,000 which represented the 
nadir of home values due to Covid-19. 

For Homes Sold in November 2020, the Median Days on Market 
declined -86% to a White Hot 6 Days from 42 Days in November 
2019, and -54% from the 13 Days On Market last month in Octo-
ber.

$35,000,000 Total Dollars transacted in the Month of November 
2020 exploded +67%                 from the $21,000,000 transacted in 
the Month of Nov-                      ember 2019 while increasing 
+25% over the         $28,000,000 Closed Sales last month 
in October. In fact,       November 2020, Fall, traditionally 
a time of year that families begin to wind down and prepare for the 
holidays will go on record as being the second busiest month all year 
surpassing the summer months of July & August of this year.

2020 due to COVID-19, record low interest rates less than 3%, a 
demographic patch of seventy plus Millennials representing First 
Time Home Buyers Feeding Demand, Quantitative Easing & PPE by 
the Fed have continued to create the largest Real Estate Market Point 
Loma has ever experienced, ever!

The Expected Market Time, a forward leading indicator quantifies 
from the time you list your home for sale, and a For Sale Sign is 
installed on your front lawn, to the time an offer is accepted. It is 
arrived at by dividing the (24) units of Current Inventory of homes 
for sale by the Pending Sales Velocity for the last thirty days (20). 
The EMT has shortened -60% to 36 Average Days from October 
last month, which was 90 Average Days. The market in the past 
couple of months has gravitated between a Slight Seller’s market and 
a Hot Seller’s market. The combination swing One / Two punch of 
Inventory decreasing -33% in November and a +67% increase in 
Pending Sales Velocity in November are causing the EMT to tighten 
and resultant Home values to continue to appreciate.

November has demonstrated that the roller coaster
\ ride of 2020 is without precedent. The seasonality 
of Fall & Winter, months where Real Estate activity 
traditionally subsides this year is out the window. Buyers who were 
stymied and forced to postpone their searches/purchases in the 
Spring are continuing to search/purchase in Winter. The 2020/2021 
Pt Loma Winter Real Estate market will continue to favor Sellers. 
Point Loma Sellers today have the leverage in negotiations with 
Buyers and home values will continue to appreciate, though at a 
slower rate. The 7% rise in the Median this year was offset by falling 
interest rates. The combination of rising prices making it harder for 
Buyers to qualify and get into the market when income growth is 
not keeping pace, and rising interest rates will challenge affordability, 
dampen demand, lessen competition and slow the rate of price 
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by Robert Antoniadis

Merry Christmas & Happy new Year

3 bR 2 bA 2,030 esF 1952

+33%

Here we are December 2020, with Christmas 
           & the New Year in a few days.

With eleven of twelve months behind us, Hallelujah!  Point Loma, 
on a Year Over Year basis from (Jan 1 – November 30, 2020 vs 2019) 
we are still astonishingly ahead by +22% in the Number of SOLD 
transactions over Last Year (202 vs 166). Who would have believed 
that during the darkest moments and shock of March and April 
earlier this year, the worst health crisis in a century & a resultant 
recession, when the Median sank to $928,000 we would actually
                achieve record breaking results on all fronts, number of 
                closed transactions, total dollars transacted, highest median 
                since the beginning of mankind?

 As of November 30, the 2020 YTD Median Sales Price is hold-
ing up +7% to $1,230,000 from $1,150,000 November 2019 on a 
year Over Year basis though -7% less than last month’s Median of 
$1,325,000. 

As at November 30, the 2020 YTD Median Days on Market has 
shortened to 12 Days, -40% less market time from 2019 which was 
20 Days on Market on a Year Over Year basis, while still one day less 
than last month October which was 13 Days.  

November 30 2020 Inventory of Single Family Detached Homes 
For Sale was -31% lower at 24 units compared to 35 
in 2019, contemporaneously the number of homes for 
sale decreased -33% from the 36 units available last 
month. The decrease over last month is attributable to 
an uptick in the rate of sales and fewer Sellers entering 
the market as we work our way through the holidays.

An Average of 18, or +20% more Homes per month have Sold 
YTD this year compared to 15 Homes per month Sold last year, 
2019. 16 Homes were SOLD in November 2020, -20% fewer 
Homes compared to the 20 Homes that were Sold last month in 
October.

The Median Home being: 

As at November 30, the 2020 record breaking Total YTD Dollars 
Transacted $307,000,000 (Jan 1 through to November 30, 2020) 
versus $222,000,000 (Jan 1 through to November 30, 2019) signifi-
cantly increased +38% over the Total Dollars transacted over Last 
Year on a Year over Year basis. Never since the beginning of man-
kind have so many dollars been transacted in Pt Loma in an entire 
year, yet let alone in eleven months with one more still to go.

Analyzing just the Month of November, (November 1 – November 
30, 2020) on a Year Over Year basis, the Number of Single 
Family Detached Homes SOLD for the Month increased 
+33% to 16 units compared to (November 1- November 
30, 2019) which was 12; while softening -20% from the last 
month’s October which was 20 units. Our 2020 descent, 
where Demand resulting in Closed Sales peaked in September of 
this year at 28 units, will continue until Spring of 2021 to decline 
south softly, in terms of the Number of Transactions from the Sep-
tember high which was 28 units.

The number of homes that Sellers received and accepted an offer 
that subsequently went Off Market increased +5% to (20) (Pend-
ing Sales) in the Month of November 2020, compared to (19) in 
November 2019 while increasing +33% from last month, October 
2020 when 15 homes went Off Market. Record low interest rates 
less than 3% thanks to the Feds Quantitative easing, seventy plus 
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by Steve Rosen

I f wedding bells are about to 
be chiming, your child and 
future spouse have probably 

heard by now of the need to have a 
heart-to-heart talk about money and 
managing finances.

But here comes the hard part for 
many couples. How do you break the 
ice and get the conversation started, 
especially if one partner tends to shift 
the talk to last night’s ballgame or 
disappears and heads for the other 
room when money questions start 
flying?

Before the frustration level over 
what’s yours, mine and ours hits 
the breaking point, there are some 
questions that can serve as talking 
points to relieve the tension, plus 
other suggestions on how to handle 
the money topic.

Lucas Buci, a financial planner 
and principal at Aspyre Wealth 
Partners in Overland Park, Kansas, 
said a good strategy to break the ice 
is for couples to share their money 
history. It’s a less threatening way to 
get the conversation going, he said.

“Talk about money memories, 
what finances were like in your 
childhood household, and what 
lessons and values around money 
came from your parents,” Buci 

said. “These provide insights to 
your future spouse about how you 
see finances and can enhance the 
understanding and empathy needed 
to handle tough financial situations 
and decisions as a couple.”

For example, Buci said, share 
your biggest money success. What 
decisions did you make to achieve 
this success? Talk about your goals: 
Where do you want to be financially 
in three years, seven years and more? 
Why is it important to you?

“Define what each partner wants 
and values,” Buci said. This should 
lead to a conversation about what 
steps are needed to get there.

As we know, opposites attract, 
partners may have completely 
different money styles. Good 
communication will give a couple a 
better understanding of each one’s 
viewpoint.

Financial planner Jamie Bosse, 
also of Aspyre, suggests couples talk 
about what’s on their bucket lists as 

a way to get a conversation rolling, 
particularly on how to save for these 
experiences.

“If you listen to any financial 
podcasts or follow financial experts 
on Instagram,” Bosse said. “You 
could say ‘I heard something 
interesting today.’ Explain what it 
was then ask (your future spouse), 
‘How do you feel about that?’”

One partner could work on a 
household budget and show it to 
the significant other and ask for 
input, Bosse said. Or, create a joint 
net worth statement to get all the 
financial information out in the open 
so it can be shared.

As you are figuring out which 
accounts you are using to pay for 
wedding expenses, Bosse said you 
could naturally drift into some 
questions about the future, such as 
maintaining separate bank accounts, 
one joint account, or both.

Finally, if the wedding ceremony is 
many months off, income tax season 
is a good time to broach money topics 
together, said financial planner Sandi 
Weaver, a financial planner with 
Weaver Financial in Mission, Kansas. 
“Virtually everything ends up in the 
tax documents,” Weaver said.  n
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appreciation and the amount of room prices have to rise moving into and through 2021. The runway for price 
appreciation is shortening.

 If Selling a home after careful thought and consideration is something you have decided to do, know that the 
cold 2020/2021 Winter months will be your warm friend. For those of you who do not have a need or desire to      
                        Sell, know that the value of your home by virtue of the dirt it sits on, limited & confined by the 
                         San Diego Bay & Pacific Ocean will continue to appreciate, though at a slower rate in 2021, 
                        even as you sleep at night. 
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The Point loma market at a Glance
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We do Home Rentals!
if you need your single Family detached Home 

or 1-4 unit rented, robert will take care of it.
He will find the tenant, screen the tenant 

and prepare the lease.

619.852.8827

12/3

12/14

12/15

12/22

12/23

12/24

12/24

12/26

12/26

12/27

12/30

FRee
notARY
SerVIce.

Just Call. it’s Free.

619.852.8827

Robert Provides

$25  Free
Bring this page to Harbor Town Pub. The first 40 people 

will receive $25 towards their meal & drinks. 
Expires Jan 15th, 2021.

businesses!



At the end of a challenging  

year, cheers &  

Happy birthday!

december 
birthdays

100DollarGuess.com Winners

We give away $100 every month! November’s winner:

Whaleed Choglay

Uilis Volpato

Mitch Lathrop

Gianna Dibenedeto

Christine Michelle

Carolina Katz

Candice Kasperick

Sondra Dunster

Claudia Hemmi

Jason Veltz

Erica Koonin

12/3

12/14

12/15

12/22

12/23

12/24

12/24

12/26

12/26

12/27

12/30

Hardware & Liquor!

Debbie is actually 
a grandaughter to 
Cyril Sikes & worked 
there as a teenager! Historic Photo Credit: San Diego History Center.

Sikes and O’Bryan’s, which later became 

The Village Store, was well known for being 

a combination of carrying what two things?

Congratulations Debbie A!



92106 11 Month Year over Year Review 
01/01/2020 - 11/30/2020 over 01/01/2019 - 11/30/2019

Year over Year $ Sales & # unit Distribution

Year over Year $ Sales & # unit Distribution

$551,000

$660,000

-17%

$550,000
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+10%
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+7%
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+22% 

+38% 

+30% 

+7% 

+13% 

$ Median Home Value

$ Median Home Value

$ Total Market Volume 

$ Total Market Volume 

$1,230,000 from $1,150,000

$1,205,000 from $1,070,000

$307,000,000 from $222,000,000

$208,000,000 from $145,000,000

59% 

61% 

# Homes Sold Between $1M - $2M

# Homes Sold Between $1M - $2M

Accounts for 59% of the Activity

Accounts for 61% of the Activity

In the first 11 months of 2020: 202 total transactions from 166

In the first 11 months of 2020: 153 total transactions from 131

# Single Family Homes Sold

# Single Family Homes Sold

$

+17% 

$

$307M

$222M

+38%

$208M

$145M

+30%

ToTal$

ToTal$

Data: Sandicor MLS Jan 1, 2019 - Nov 30, 2020.

92107 11 Month Year over Year Review 
01/01/2020 - 11/30/2020 over 01/01/2019 - 11/30/2019



# Homes Sold Between $1M - $2M

Robert’s 

2020 
Home sales

* Above data from 01/01/2020
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Robert will sell Your Home
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& For More Money
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+5%

If you’re a home owner and are 55 of age or older, the November 
election has real implications for you, especially if you are considering 
a move or would like to downsize.  Here’s what happened ...

A slight majority of voters agreed with California Proposition 19 as 
the ballot measure passed by a margin of 51.10% to 48.90%. 

Proposition 19:

Will allow eligible homeowners to transfer their tax assessments 
anywhere within the state and allow tax assessments to be transferred 
to a more expensive home with an upward adjustment. *My 
understanding of what “upward adjustment” means is, as an example, 
if you have a home with a $400,000 tax basis, then sell that home for 
$800,000, then buy a home worth $1,000,000 your new tax basis will 
be $600,000 (the $400,000 original + the $200,000 difference between 
sell and new purchase). We believe this goes into affect starting 
April 1.

Increases the number of times that persons over 55 years old or with 
severe disabilities can transfer their tax assessments from one to three 
(disaster victims are allowed one transfer).

Requires that inherited homes that are not used as principal 
residences, such as vacation homes, businesses, or rentals, be 
reassessed at market value when transferred. I believe this goes 
into affect starting February 16, 2021.

Allocates additional revenue or net savings resulting from the ballot 
measure to wildfire agencies and counties.

As with most broad measures, Prop 19 can be a plus or a minus 
depending on your situation. 

Positives:
Allows seniors and disabled to move and transfer their tax base 
anywhere in California.

Allows seniors and disabled to move and transfer their tax base up 
to 3 times.

Removes the restriction of Props 60 & 90 having to buy for equal or 
less value than you sell. With Prop 19 seniors and disabled can buy a 
more expensive home than they sell, with an upward adjustment - see 
example above.

negatives:
Inherited residential property used as a second home, rental, or 
investment property will be reassessed at current market value. This 
will leave many “legacy” properties vulnerable and will lead to the 
sale of these homes simply because the heirs cannot afford the new 
property tax.

I expect more clarity once California has certified the election results 
(deadline December 11, 2020.)

California

Explained
PROP 19A
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ProP 19 - eXPlAIneD comparison charts of current law Vs. Prop 19

Please visit the boe (board of edication) website for updates, as additional 
legislation will provide further clarification. For assistance or questions 

regarding the information above, please contact the 
Property tax department at 1-916-274-3350.

(www.boe.ca.gov/prop19)

Type of Property

Principal Residence

Principal residence

•  Principal residence of transferor
•  No value limit
•  Residence and homesite (excess land may 
    be excluded as “other property”)

Principal residence

•  Principal residence of transferor 
    and transferee
•  Value limit of current taxable value 
     plus $1,000,000 (as annually adjusted)
•  Family homes and farms

Purchase or newly construct residence 
within 2 years of sale

Transferor lifetime limit of $1,000,000 of 
factored base year value

Purchase or newly construct residence 
within 2 years of sale

Eliminates exclusion for other real 
property other than the principal 
residence

•  Same county
•  County with intercounty ordinance (10 

Parent(s) of grandchild, who qualifies as 
child(ren) of grandparent, must be deceased 
on date of transfer

Anywhere in California

No change:  parent(s) of grandchild, 
who qualifies as child(ren) of 
grandparent, must be deceased 
on date of transfer

•  Equal or lesser value
     •  100% if replacement purchased/new 
          construction prior to sale
     •  105% if replacement purchased/new 
          construction in first year after sale
     •  110% if replacement purchased/new 
         construction in second year after sale

File claim within 3 years or before transfer 
to third party

•  Any value
•  Amount above 100% is added to 
    transferred value

File for homeowners’ exemption 
within 1 year of transfer

•  One time
•  Exception:  After using once for age, second 
    time for subsequent disability

Revenue & Taxation Code section 63.1 
(implements Propositions 58/193)

Three times

To be determined

Revenue & Taxation Code section 69.5 
(implements Propositions 60/90/110)

Through February 15, 2021

To be determined

Effective February 16, 2021

Through March 31, 2021 Effective April 1, 2021

Timing

Other Real Property

Location of 
Replacement Home

Grandparent-Grandchild 
Middle Generation Limit

Value Limit

Filing Period

How Many Transfers?

Implementing Statute

Implementing Statute

Important Dates

Important Dates

base Year Value Transfer – Persons At least Age 55/Disabledbase Year Value Transfer – Persons At least Age 55/Disabled

Parent-child & Grandparent-Grandchild exclusionParent-child & Grandparent-Grandchild exclusion
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C R O S S W O R D
PUZZLE 

P U Z Z L E answers 
created by Crosswords Ltd.

ACROSS
1 Govt.-backed investment
6 Travelocity recommendations
10 Comprehends
14 Commandment verb 

involving parents
15 Ni-o’s “nothing”
16 Difficult exam
17 Kagan of the Supreme Court
18 Fruit grown in bogs
20 *Billy Crystal comedy 

featuring a cattle drive
22 __, amas, amat ...
23 Gnaw (at)
24 Grocery walkway
28 Offshore oil drillers
30 *Exact look-alike
34 Stiff-upper-lip type
36 Under, in French
37 Graffiti signature
38 *Daily filming schedule 

on the set
42 Musical gift
45 Roman robe
46 Hustle genre
50 *One in la-la land
54 Croat or Serb
55 Mexican mister
56 Correct
58 “__ had it!”
59 Somewhat liberal, or where 

you might find the first words 
in the answers to starred clues

64 Soap opera genre
67 1960s jacket style
68 Cooking spot
69 Large-scale
70 Warning signs
71 Like fake fruit
72 See socially
73 From Lillehammer, say

DOWN
1 “My Best Friend’s Girl” 

rock band
2 Like poker games 

for high rollers
3 Small takeout order
4 Tiger mascot with 

a red scarf
5 Clear data from
6 Provoke
7 Dealer’s foil, briefly
8 Southern neighbor of Sask.
9 Reasonable
10 Enters
11 “To say they __ I dare 

not be so bold”: 
Shakespeare

12 North Carolina __ Heels
13 Cunning
19 Slow-cooked, as short ribs
21 Young chap
25 Bilko’s rank: Abbr.
26 Grazing area
27 Joule fraction

29 [not my error]
31 Family name in 

Mideast politics
32 Homer’s “I’m an idiot!”
33 Feel remorse over
35 Provided food for
39 Tone-__: 

“Wild Thing” rapper
40 NYC airport near Citi Field
41 “__ the season ... “
42 Scout leader?
43 Monkey relative
44 Sought a political seat
47 Move like a mamba
48 Carlsbad __ National Park
49 Do to death
51 Revolutionary territory
52 Wear away, as a coin surface
53 Nervous twitch
57 Noble gas
60 Dancer Astaire
61 Spanish appetizer
62 Leave out
63 Verne captain
64 Work on a lawn
65 “Training Day” actress 

Mendes
66 “Superman” villain Luthor

© 2020 Distributed by Tribune
Content Agency, LLC.

just for fun l

Realtor call to action box
10.125” x 4.5”

Call today 619.252.7588

•  borrow in entities’ name!

•  no Income Documentation needed

•  residential & commercial

•  equity based

•  unlimited cash out for business

•  Quicker closing Timelines

•  outside of the box Decisions

•  Finance rehab/construction

619.252.7588

Louis@LouieLoans.com

louieloans.com DRE #01840190 • NMLS ID #282315

•  pRiVAtE monEy loAnS

Why louie loans Private money?

due to covid-19, you have Short term liquidity needs 
however Banks have tightened lending Guidelines, you have 
poor credit or have income which can’t be documented.

Access your home equity for cash injection to your 
business. louie loans offers 1st and 2nd mortgages 
based on  the amount of equity in the property.

you Receive cash to Relieve Short term liquidity needs. 
cash is king!

Problem

Solution

Result

Over $150,000,000 Funded  •  outside the Box Solutions  in 15 days or less! TMOver $150,000,000 Funded  •  outside the Box Solutions  in 15 days or less! TM

louiS StAthAkiS

the 
Solution

4 bR 2 bA 2,208 esF4502 Del monte  •  Sunset cliffs

Call Today 619.252.7588
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Realtor call to action box
10.125” x 4.5”

Log on to win: 100DollarGuess.com

FOR $100:

The Point Loma historic 

Sefton residence pictured 

here...the family is 

locally famous for 

owning what enterprise?

Historic Photo Credit: San Diego History Center.

just for fun
2,208 esF



RoBERt AntoniAdiS
BROkER • DRE #01727428

(619) 852-8827
Robert@RobertRealtySd.com

RobertRealtysd.com

$1/2 bIllIon 
since 07’

north of

Robert’s Current inventory Call/text For A Private tour

702 Rosecrans
3 br + 1 br  • 3 bA • 2,300 eSF

For SAle

For SAle

New Construction: Main House plus Guest Quarters
Above the 3 Car Garage. 2486 Sq Ft. plus a 450 Sq
Ft Covered Back Deck & Fire Pit. Master Suite w/
Double Vanity, Tub & Shower &Walk in Closet. No
HOA/ Mello Roos. Minutes to Downtown & Airport.

4 BEDROOM 3.5 BATH

4230 Orchard Ave
POINT LOMA HEIGHTS

(619) 852-8827
www.RobertRealtySD.com

DRE #01727428

Open 10-4

776 Rosecrans
3 br • 2 bA • 3,021 eSF 

751 Gage
3 br • 2 bA • 1,624 eSF
corner lot  •  The Wooded Area 

4230 orchard
main House Plus Guest Quarters

2,486 Sq Ft + 450 Sq Ft Deck
3 car Gar • Alley Access  

3611 Hyacinth dr
3 br • 2 bA • 1,872 eSF
5,800 Sq Ft Flat usable lot

Alley Access

4502 del Monte Ave
4 br • 2 bA • 2,208 eSF

  

3518 lowell
3 br • 3 bA • 2,037 eSF

  

$1,725,000

$1,295,000

$1,795,000

3455 Charles st
4 br • 3 bA • 2974 eSF

the Wooded Area

$2,075,000

$2,200,000

For SAleFor SAle

For SAle

$1,295,000

$1,795,000

3111 emerson
3 br • 3 bA • short term 
$7,500 mth • $375 Day

FoR Rent

$1,995,000

AVAIl SoonAVAIl Soon

AVAIl Soon


