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By Robert Antoniadis

Spring around The corner?

3 BR 3 BA 2,300 eSF 1947

velocity the last 30 Days, (Off Market/Pending Sales the last thirty 
days) (5).

The 2021 Expected Market Time has lengthened -235% 
to 114 Days from Last year at this time when the Expected Market 
time was 34 Days.         Less than 60 Days is considered a Hot Seller’s 
Market. 60-90 days       is considered a Slight Sellers’ Market. 90-120 
Days is considered a balanced market. 2021 Spring and its 
associated Demand, Sales Velocity should propel the EMT 
in a southerly trajectory through Summer.

Analyzing the number of homes that Sellers received and accepted 
an offer that went Off Market, the 5 (Pending Sales) in the Month of 
Feb 2021, contracted -79% from the 23 homes that went Off Market 
in Feb 2020. In 2021, on a month over month basis, from January 
to February, there was a -37% decline in the number of homes that 
Sellers received and accepted an offer on that went off Market. The 
numbers were respectively 8 to 5 homes.

Given the downward Southerly trends             in, (i) the Velocity of 
the Market/ Pending Sales the last 30 Days -37%, (ii) Number of 
SOLD Transactions YTD -57%, (iii) YTD Median Sales Price -2%, 
(iv) Total Dollars Transacted YTD -40%, (v) -235% lengthening of 
the EMT, even against a backdrop where interest rates today are 20% 
lower at 2.74 % vs 3.47% last year at this time are telling indicators 
Demand is encountering headwinds; not because of record low 
interest rates, but as a result of record high prices and income not 
being able to keep up the pace, hence eroding               affordability, 
weakening Demand.

A Correct Listing Price        is critical to maximizing your net pro-
ceeds. Listing correctly is always important, but taking into con-
sideration the dampening effect of rising interest rates will have on 
affordability and the short window of time before the Spring Buying 
season comes to an end, Listing correctly is key          to taking 
advantage of limited inventory, (i) capturing            Buyers attention, 
(ii) creating competition, (iii) resulting in            bidding wars.

Buyers are still buying and motivated as current interest rates acting 
as jet fuel                    of 2.74% versus 3.47% last year at this time are 
providing                Buyers with approximately $100,000 of additional 
purchasing power      for the same payment.

The steady rise over the last six months of the 10-YR Yield to 1.2% 
from .52 %, and the fact the 30 YR mortgage over time moves in the 
same direction is a wakeup call            to Buyers that their purchasing 
power will erode and evaporate           as rates and prices continue to 
rise. Contemporaneously for Sellers, as affordability declines due to 
rising interest rates and prices, demand will           cool off. 

What 2021 Pt Loma Buyers will not experience is tsunami
forbearance +30% reductions in Purchase Price/Sales Price from a 
foreclosure wave/crisis. The reason being, in the depths of the 2009 
Great Recession, there was +600% more, over 120 units of inventory/ 
supply compared to the 19 units +/- that we have today. 

Furthermore, in 2009 over 30% of homes in inventory were 
associated with financial distress            and today 2021, less than 1%. 
Additionally, the Total # of homes           in forbearance has declined 
40% from the high-water mark level of June 2020. Those in for-
bearance today, 77% have at least 20% equity in their home thanks 
to a rising market, and 90% have at least 10% equity in their homes 
which means they can afford to sell in a traditional non distressed 
manner.

With that said, if your current life circumstance necessitates the sale 
of your home in the immediate future, as difficult as an emotional 
decision it may be, the sooner you are able to take action and take 
advantage of the current window through the end of Spring, the 
better off you will be financially. 
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Here we are with 20% of the year and winter already behind us, 
the Spring Home Buying season that takes off right after the 
Super Bowl                and curtails at the end of May coinciding with 
the beginning        of Summer as families typically go on 
vacations June, July, and August, has arrived. 

Last year, the Spring Home Buying season was postponed
to Summer due to a Covid-19 induced March 19th lockdown. 2021 
should revert back           to the traditional seasonality of homes sales.

On a Year Over Year basis (Jan 1 – Feb 20, 2021 vs 2020) the market 
has contracted -57%            in the Number of SOLD transactions 
over last year (15 vs 35).           2021 appears to be poised to be very 
similar to 2019 when 14 SOLD transactions were completed in the 
first two months of that year. The market in terms of units SOLD  
contracted -7% in 2019 because of an erosion in affordability  vis a 
vis 2018 due to a +25% increase in interest rates from 2018, reaching 
5%.

Coming off of 17 record lows      in interest rates since March 2020, 
16 of them in 2020, with today’s 30-year fixed rate mortgage which 
hit 2.65% in January of this year and is at time of writing 2.74%, (it 
was 3.47% last year at this time) ; and yet 2021 Demand declined. 
This is attributable to (i) -27% lower inventory levels vis a vis 
February 2020, (ii) affordability issues associated with rising 
           out of reach prices. 

         Unlike 2019 where rising interest rates resulted in a pull back 
in Real Estates Sales, this year 2021 saw record high prices due to 
limited supply brought about by record low interest rates have finally  
caught up and put a damper on Real Estate Sales. 

The Jan/Feb (JF) 2021 YTD Median Sales Price is down -2% to 
$1,200,000 from $1,225,000 in 2020 on a year Over Year basis. 
Notwithstanding this, the 2021 Median will drift North as we work 
our way through Spring.                    This is attributable to (i) limited 
supply, (ii) the current Median of Pending Homes, (not SOLD yet 
but under contract) approximates $1,500,000.  The February 2021 
Median of $1,425,000 is +17% higher than the February 2020 Medi-
an of $1,215,000. The 5 Year Median Trailing Average is $1,150,000.

The JF 2021 YTD Median Days on Market this year is 18 Days, 
down 42% from 2020 which was 31 Days on Market on a Year Over 
Year basis.

The Median Home being:

2021 Total YTD Dollars Transacted $20,000,000 (Jan 1 through to 
Feb 20, 2021) versus $50,000,000 (Jan 1 through to Feb 20, 2020) 
represents a -40% decrease in Total Dollars transacted over last year 
on a Year over Year basis. The 5 Year Jan Feb Two Month Trailing 
Average is $46,000,000.

2021 February record low Inventory of 19 units was -27% less than 
Feb 2020 which was 26 units. 

The Month of February 2021 Sales of $8,200,000 were -55% less 
than February 2020 which were $18,000,000.

YTD, the number of homes SOLD in 2021 is Averaging 8 Homes 
per Month. The 5 Year Trailing Average is 17 Homes per Month.

The current 2021 Expected Market Time of 114 Days, from the time 
you list your home for sale to the time an offer is accepted, is arrived 
at by dividing Current Inventory of homes for sale (19) by the sales 
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The Point loma Market at a Glance
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$1M - $2M
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We Do Home Rentals!
If you need your Single Family Detached 

home or 1-4 unit rented, robert will take 
care of it. he will find the tenant, screen 

the tenant and prepare the lease.

619.852.8827

FREE
NoTarY
SerVIce.
Just call. It’s Free.

619.852.8827

robert Provides

$25  Free
Bring this page to Harbor Town Pub. The first 40 people 

will receive $25 towards their meal & drinks. 
Expires Mar 31st, 2021.

Businesses!

financial planning

2

by Steve Rosen

I f wedding bells are about to 
be chiming, your child and 
future spouse have probably 

heard by now of the need to have a 
heart-to-heart talk about money and 
managing finances.

But here comes the hard part for 
many couples. How do you break the 
ice and get the conversation started, 
especially if one partner tends to shift 
the talk to last night’s ballgame or 
disappears and heads for the other 
room when money questions start 
flying?

Before the frustration level over 
what’s yours, mine and ours hits 
the breaking point, there are some 
questions that can serve as talking 
points to relieve the tension, plus 
other suggestions on how to handle 
the money topic.

Lucas Buci, a financial planner 
and principal at Aspyre Wealth 
Partners in Overland Park, Kansas, 
said a good strategy to break the ice 
is for couples to share their money 
history. It’s a less threatening way to 
get the conversation going, he said.

“Talk about money memories, 
what finances were like in your 
childhood household, and what 
lessons and values around money 
came from your parents,” Buci 

said. “These provide insights to 
your future spouse about how you 
see finances and can enhance the 
understanding and empathy needed 
to handle tough financial situations 
and decisions as a couple.”

For example, Buci said, share 
your biggest money success. What 
decisions did you make to achieve 
this success? Talk about your goals: 
Where do you want to be financially 
in three years, seven years and more? 
Why is it important to you?

“Define what each partner wants 
and values,” Buci said. This should 
lead to a conversation about what 
steps are needed to get there.

As we know, opposites attract, 
partners may have completely 
different money styles. Good 
communication will give a couple a 
better understanding of each one’s 
viewpoint.

Financial planner Jamie Bosse, 
also of Aspyre, suggests couples talk 
about what’s on their bucket lists as 

a way to get a conversation rolling, 
particularly on how to save for these 
experiences.

“If you listen to any financial 
podcasts or follow financial experts 
on Instagram,” Bosse said. “You 
could say ‘I heard something 
interesting today.’ Explain what it 
was then ask (your future spouse), 
‘How do you feel about that?’”

One partner could work on a 
household budget and show it to 
the significant other and ask for 
input, Bosse said. Or, create a joint 
net worth statement to get all the 
financial information out in the open 
so it can be shared.

As you are figuring out which 
accounts you are using to pay for 
wedding expenses, Bosse said you 
could naturally drift into some 
questions about the future, such as 
maintaining separate bank accounts, 
one joint account, or both.

Finally, if the wedding ceremony is 
many months off, income tax season 
is a good time to broach money topics 
together, said financial planner Sandi 
Weaver, a financial planner with 
Weaver Financial in Mission, Kansas. 
“Virtually everything ends up in the 
tax documents,” Weaver said.  n
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We Do Home Rentals!

happy Birthday!

March 2021 
Birthdays

100DollarGuess.com Winners

We give away $100 every month! January’s winners:

Chris Fermanian
Laurie Houston
Ed Bergstrom
Tammy Jope
Robert Brownlie
Joan Dyson
Tom Davidson
Karen Purvis
Janice Downs
Cristiane Volpato
George Gebhart
Michelle Ralph
Rich Houston
Barbara Thomas
Louis Stathakis

Carol Githens
Todd Fisher
Norma Plante
Gilman Bishop
Diane Eggart
Kristina Shelby
Jerry Harris

Donna Fogerty

Gary Pergle

Josie Tarut

3/1
3/2
3/2
3/3
3/5
3/6
3/8
3/9

3/11
3/12
3/13
3/14
3/16
3/16

3/17

3/18
3/20
3/24
3/24
3/25
3/25

3/26

3/28

3/30

3/31

The Sports Arena
aka Pechanga Arena

AND/OR SeaWorld!

This was a really fun 
question for us this last 
month. We accepted several 
answers into our $100 drawing based on creativity and geography and 
because of that we chose TWO WINNERS. We received answers such as 
SeaWorld, the old Fair Housing Project, Gateway Village & even Naval 
Training Facility. We were pleasantly surprised to find out how well 
you know your Point Loma history 

Historic Photo Credit: San Diego History Center.

Congratulations Brian L!

Congratulations Noah H!This photo was taken in 
1946. Name what is now 
in the center of this 
aerial shot.



92106 2 Month Year over Year review 
01/01/2021 - 02/20/2021 over 01/01/2020 - 02/20/2020

-30% 

-2% $ Median Home Value

$ Total Market Volume 

$1,336,000 from $1,365,000

$18,000,000 from $26,000,000

67% # Homes Sold Between $1M - $2M
Accounts for 67% of the Activity

In the Two Months of the Year: 12 total transactions from 26
# Single Family Homes Sold-54% 

$

Year over Year $ Sales & # unit Distribution

Data: Sandicor MLS Jan 1, 2020 - Feb 20, 2021.

92107 2 Month Year over Year review 
01/01/2021 - 02/20/2021 over 01/01/2020 - 02/20/2020

Year over Year $ Sales & # unit Distribution

$705,000

$650,000

+9%

$1,200,000

$1,225,000

-2%

$2,842,000

$4,274,000

-34%
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$20M

$50M

-60%

ToTal$

$931,000

$690,000

+35%

$1,336,000

$1,365,000

-2%

$3,500,000

$3,550,000

-1%

2

6

-67%

8

16

-50%

1

3

-67%

1

1

12

26

-54%

2021

2020

year $ low $ median# $ high # < $1m # $1m - $2m # $2m - $3m # >$3m

$18M

$26M

-30%

ToTal$

-57% 

-60% 

-2% $ Median Home Value

$ Total Market Volume 

$1,200,000 from $1,225,000

$20,000,000 from $50,000,000

+88% 

In the Two Months of the Year: 15 total transactions from 35
# Single Family Homes Sold

$

# Homes Sold Between $1M - $2M
Accounts for 87% of the Activity



Robert’s 

2021 
home Sales

* Above data from 01/01/2021

AVERAGES $716 104%8 $1,462,500 $1,511,500 $14,469,000

REpAddRESS# dAyS
on mkt

liSt 
pRicE

SAlES 
pRicE

totAl
pRod’n

$ pER
SQ Ft

liSt to
SAlES %

$14 MIllIoN
2021 Year to Date

North of

3518 Lowell Way

3373 Ocean Front Walk

3623 Warner

702 Rosecrans

616 saltgrass

404 san Antonio D

751 Gage

3611 Hyacinth

$1,325,000

$2,000,000

$1,899,000

$1,395,000

$1,250,000

$1,200,000

$2,650,000

$2,500,000

$2,000,000

$1,899,000

$1,575,000

$1,395,000

$1,250,000

$1,200,000

3

0

0

0

0

27

9

8

Dual

Buyer

seller

seller

Buyer

seller

seller

seller

$578

$793

$822

$702

$770

$628

102%

100%

106%

100%

97%

121%

$1,295,000

$2,000,000

$1,795,000

$1,395,000

$1,295,000

$995,000

1

2

3

4

5

6

7

8

Sold Under the Radar

104%

98%

$14+M

$2M

8

26

Robert

avg agent

SolD/lISTProDucTIoNaGeNT DaYS / MkT

Data from 

01/31/21

+31%
FaSTer

x7
More $

robert will Sell Your home

FaSTer 
& For More Money

2021 aT a GlaNce

More $

+6%



165

$900,000

 $182,000,000 

147

$950,000

 $178,000,000 

-11%

6%

-2%

153

$910,000

 $162,000,000 

4%

-4%

-9%

112

$860,000

 $113,000,000 

-27%

-5%

-30%

128

$765,000

 $107,000,000 

14%

-11%

-5%

147

$765,000

 $126,000,000 

15%

0%

18%

162

$713,000

 $138,000,000 

10%

-7%

10%

191

$731,000

 $174,000,000 

18%

3%

26%

# Transactions

Median Price

Total Volume 

# Transactions % Variance

Median Price % Variance

Total Volume % Variance

year 2005 2006 2007 2008 2009 2010 2011 2012

92106 A 16 Year Comparison

Median Price % Variance# Transactions % Variance Total Volume % Variance

2005 2010

-30%

-20%

-10%

0%

10%

20%

30%

Ways of holding Title To a home
There are several options as to how title to a home can be held with 
advantages to each option. It’s important to understand each option 
and how it may affect your ownership in the future. I like to send this 
information to my clients since title and ownership questions are the 
most common. 

Sole oWNerShIP
For a single person buying a home, this is the most often used 
title-holding option. Even married couples can choose this Sole 
Ownership if one of the spouses signs a quit claim deed terminating 
marital rights to the property. The primary reason couples would 
choose this option would be for business purposes.

TeNaNTS IN coMMoN
A piece of property can be owned by two or more people. Owners do 
not have to be living on the property and owners can own unequal 
shares in the property. For instance, three people can own a piece of 
property, with one person owning 50%, another owning 30% and 
the third owning 20%. This becomes especially important when the 
property sells or when one of the owners wants to sell. He or she can 
sell their portion without the approval of the other owners. Tenants 
in Common is used especially with second marriage partners who 
want to leave a portion of their property to children from previous 
marriages.

JoINT TeNaNcY WITh rIGhT 
oF SurVIVorShIP
This option of title holding is most often used by married couples. 
Each has full title to the property and upon death of one spouse, the 
other spouse solely owns the entire property. Title must have been 
acquired at the same time. This type of title holding does not require 

the addition of a Will to implement. A drawback of Joint Tenancy 
is that either owner of the property can transfer their share without 
permission from the other, possibly ending the Joint Tenancy and 
creating a Tenants in Common.

coMMuNITY ProPerTY
Many states allow couples to purchase property as Community 
Property. This means that each person owns 50% of the property 
and a Will must be in place stating who will get the 50% share upon 
the death of either of the partners - it is not automatic, as it is in Joint 
Tenancy with Right of Survivorship.

lIVING TruSTS
Utilizing a Living Trust is like having another “entity” own and 
control your assets, including your home. But that “entity” is yours, or 
others designated as trustees, who “own” the entity. While the creator 
of the Living Trust lives, the Trust is revocable (can be changed) 
during his or her life. Upon the death of the creator of the Living 
Trust, it becomes irrevocable (cannot be changed), and probate costs 
and delays are avoided because the assets in the Trust automatically 
pass according to the dictates of the Trust.

It is important to note that California is a community property state, 
but you are still able to choose how to hold title. If you would like 
to plan for the future and any unknowns, the best way to hold title 
would be in a Living Trust. A Living Trust is normally set up by a 
lawyer and may hold real estate, financial accounts, and personal 
property. If you would like more information about a Living Trust or 
the referral or a Trust Attorney, please let me know. 
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225

$819,000

 $215,000,000 

18%

12%

24%

231

$869,000

 $240,000,000 

3%

6%

12%

204

$910,000

 $224,000,000 

-12%

5%

-7%

215

$995,000

 $277,000,000 

5%

9%

24%

204

$1,100,000

 $267,000,000 

-5%

11%

-4%

192

$1,189,000

 $279,000,000 

-6%

8%

4%

180

$1,155,000

 $240,000,000 

-6%

-3%

-14%

226

 $1,300,000 

 $340,000,000 

22%

7%

38%

180

 $929,063 

 $203,312,500 

# Transactions % 

Median Price % 

Total Volume % 

2013 2014 2015 2016 2017 2018 2019 2020 16 year avg

92106 A 16 Year Comparison

First, prepare the sauce: In a 10-inch (25-cm) skillet, combine
the stock or broth and the jelly. Over medium-high heat,
simmer briskly until the liquid reduces to 1/2 cup (125 mL),
stirring frequently to take care that the sugar in the jelly doesn’t
burn along the side of the pan. Pour in the cream and simmer
briefly, just until the sauce thickens. Whisk in the butter and
crushed peppercorns to taste. Cover and keep warm.

For the compote, peel, core, and quarter the apples, then cut
into thin slices. In a 12-inch (30-cm) skillet, melt the butter over
high heat. Add the apples, saute briefly, and then reduce the heat
to medium and continue cooking, stirring occasionally, until the
apples are soft. Add the jelly and wine and stir until the jelly melts.

Add the cream and stir until the apples are evenly coated. Season to taste with salt, 
pepper, and a hint of nutmeg. Keep warm. 

To prepare the medallions, first lightly dust them all over with the flour and season 
to taste with salt and pepper. Over medium-high heat, heat 1 or 2 heavy skillets with 
enough cooking surface to hold the medallions in a single layer without crowding. Add 
1 tablespoon each of oil and butter to each skillet, and swirl to coat the cooking sur-
face. Add the pork medallions and saute until golden-brown, 3 to 4 minutes per side.

To serve, mound the compote on 4 heated plates. Arrange two medallions 
on top of the compote on each plate. Spoon a little sauce over and around 
the medallions. Garnish with parsley, and serve immediately. Serves 4.

• 1 cup good-quality canned
chicken stock or broth, plus
a little extra if needed
• 2 tablespoons apple cider
jelly or apple jelly
• 1/2 cup heavy cream
• 1 tablespoon unsalted
butter
• 1 tablespoon crushed
black peppercorns,
plus extra to taste

• 2 pounds large pippin or
Granny Smith apples
• 1 tablespoon unsalted
butter
• 2 teaspoons apple cider
jelly or apple jelly
• 1/4 cup dry white wine
• 1/2 cup heavy cream
• Kosher salt
• Freshly ground black
pepper
• Pinch freshly grated
nutmeg

• 1 1/2 pounds pork loin, cut
into 8 equal medallions
• 1 to 2 tablespoons
all-purpose flour
• Kosher salt
• Freshly ground
black pepper
• 1 to 2 tablespoons
vegetable oil
• 1 to 2 tablespoons
unsalted butter
• Finely chopped fresh
Italian parsley, for garnish

FOR THE BLACK
PEPPER CIDER SAUCE:

FOR THE APPLE
COMPOTE:

FOR THE PORK
MEDALLIONS:
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DIRECTIONS
First, prepare the sauce: In a 10-inch (25-cm) skillet, combine 

the stock or broth and the jelly. Over medium-high heat, 
simmer briskly until the liquid reduces to 1/2 cup (125 mL), 
stirring frequently to take care that the sugar in the jelly doesn’t 
burn along the side of the pan. Pour in the cream and simmer 
briefly, just until the sauce thickens. Whisk in the butter and 
crushed peppercorns to taste. Cover and keep warm.

For the compote, peel, core, and quarter the apples, then cut 
into thin slices. In a 12-inch (30-cm) skillet, melt the butter over 

high heat. Add the apples, saute briefly, and then reduce the heat 
to medium and continue cooking, stirring occasionally, until the 
apples are soft. Add the jelly and wine and stir until the jelly melts. 
Add the cream and stir until the apples are evenly coated. Season 
to taste with salt, pepper, and a hint of nutmeg. Keep warm.

To prepare the medallions, first lightly dust them all over 
with the flour and season to taste with salt and pepper. Over 
medium-high heat, heat 1 or 2 heavy skillets with enough 
cooking surface to hold the medallions in a single layer 
without crowding. Add 1 tablespoon each of oil and butter 

to each skillet, and swirl to coat the cooking surface. Add 
the pork medallions and saute until golden-brown, 3 to 4 
minutes per side.

To serve, mound the compote on 4 heated plates. Arrange 
two medallions on top of the compote on each plate. Spoon 
a little sauce over and around the medallions. Garnish with 
parsley, and serve immediately. Serves 4.  n

© 2021 Wolfgang Puck Worldwide, Inc. 
Distributed by Tribune Content Agency, LLC.
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INGREDIENTS

• 1 cup good-quality canned 
chicken stock or broth, plus 
a little extra if needed

• 2 tablespoons apple cider 
jelly or apple jelly

• 1/2 cup heavy cream

• 1 tablespoon unsalted 
butter

• 1 tablespoon crushed
black peppercorns,
plus extra to taste

• 2 pounds large pippin or 
Granny Smith apples

• 1 tablespoon unsalted 
butter

• 2 teaspoons apple cider 
jelly or apple jelly

• 1/4 cup dry white wine

• 1/2 cup heavy cream

• Kosher salt

• Freshly ground black 
pepper

• Pinch freshly grated 
nutmeg

• 1 1/2 pounds pork loin, cut 
into 8 equal medallions

• 1 to 2 tablespoons
all-purpose flour

• Kosher salt

• Freshly ground
black pepper

• 1 to 2 tablespoons 
vegetable oil

• 1 to 2 tablespoons
unsalted butter

• Finely chopped fresh
Italian parsley, for garnish

FOR THE BLACK 
PEPPER CIDER SAUCE:

FOR THE APPLE 
COMPOTE:

FOR THE PORK 
MEDALLIONS:

PORK MEDALLIONS ON APPLE COMPOTE WITH BLACK PEPPER CIDER SAUCE

AND SAVE THE PLANET
5 TIPS TO CLEAN YOUR HOME—

by BPT

L og onto almost 
any news website 
and in just a few 

clicks you’ll probably come 
across some story about 
the environment. Whether 
it involves international 
agreements, alternative energy 
sources or fuel-efficient cars, 
the discussion is often abstract 
and far removed from our 
everyday lives.

Consumers want to know 
what they can do and how 
they can contribute to making 
a cleaner, greener planet.

Minor changes can make 
a significant difference, 
particularly with cleaning 
your home. You can trade 
in harsh chemicals and 
wasteful cleaning products for 
sustainable methods that are 
just as clean, if not cleaner. 
Here are five ways you can 
clean your home the eco-
friendly way.

1. YOUR OWN ALL-
PURPOSE CLEANER

One of the easiest 
solutions is to make your 
own all-purpose cleaner. 
This effective solution only 
requires three ingredients: 
Two cups of distilled water, 
half a cup of white vinegar 
and 10 to 20 drops of your 
favorite essential oil. Mix all 
the ingredients into a spray 
bottle and voila! The vinegar 
is a natural antifungal that 
effectively kills germs and 
bacteria, and an essential oil 
like lavender will leave your 
house smelling great.

2. A CLEANER
WAY TO MOP

Unfortunately, many 
of the most effective ways 
to sweep and mop are also 
incredibly wasteful, requiring 
you to use a new disposable 
pad with each cleaning. 
The new O-Cedar ProMist 
MAX Microfiber Spray Mop 
features a reusable microfiber 
mop head that can be machine 
washed up to 100 times. Plus, 
the reusable bottle allows you 
to clean with any solution you 
choose - whether you DIY or 
buy your favorite brand. Its 
double-sided mop head flips 
and covers a surface area that 
is over twice the size of the 
previous version.

3. A SPARKLING TOILET
Many of the harshest 

products under your counter 
are probably there to get your 
toilet sparkling clean. But 
you don’t need chlorine or 
bleach to disinfect your toilet 
and leave it looking like new. 
Instead, once or twice a week, 
pour a few tablespoons of 
baking soda into the bowl and 
scrub it with a toilet brush. In 
addition, make a toilet cleaner 
out of one ounce of eucalyptus 
oil - a natural disinfectant - 
and a quart of water.

4. WANT CLEAN AIR? 
THINK GREEN, LITERALLY

Especially in the winter, 
smells around your house can 

become stagnant and it can 
be a real challenge to chase 
them away. One of the most 
effective and visually pleasing 
ways to freshen up your air 
quality is with selective house 
plants, such as:

• Rubber plants thrive 
in rooms that don’t get 
much sunlight.

• Boston ferns are some of 
the best indoor plants for 
removing pollutants such 
as formaldehyde.

• Peace lilies are one of the 
few flowering indoor plants. 
As such, they bring a little 
spring to your room and 
naturally remove VOCs 
and more from the air.

5. CASTILE SOAP
In certain sectors, castile 

soap enjoys a virtual cult 
following. This olive oil-based 
soap is incredibly versatile and 
can be used as a furniture 
polish, window cleaner, dish 
soap and more. Best of all, 
most varieties you find in 
stores are all natural and free 
of toxins.

Though many of the 
environmental issues we 
read about may seem like 
insurmountable obstacles, it is 
possible to make a difference 
just by changing how you 
clean your house.  n

2018 Brandpoint

Pork Medallions on apple 
compote With Black Pepper cider Sauce

Directions:

© 2021 Wolfgang Puck Worldwide, Inc.
Distributed by Tribune Content Agency, LLC
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call Today 619.252.7588

•  Borrow in entities’ Name!

•  No Income Documentation Needed

•  residential & commercial

•  equity Based

•  unlimited cash out for Business

•  Quicker closing Timelines

•  outside of the Box Decisions

•  Finance rehab/construction

619.252.7588

Louis@LouieLoans.com

louieloans.com DRE #01840190 • NMLS ID #282315

c

e

w

•  pRiVAtE monEy loAnS

Why louie loans Private Money?

due to covid-19, you have Short term liquidity needs 
however Banks have tightened lending Guidelines, you have 
poor credit or have income which can’t be documented.

Access your home equity for cash injection to your 
business. louie loans offers 1st and 2nd mortgages 
based on  the amount of equity in the property.

you Receive cash to Relieve Short term liquidity needs. 
cash is king!

Problem

Solution

Result

Over A Quarter $Billion Funded  •  outside the Box Solutions  in 15 days or less! TM

louiS StAthAkiS

the 
Solution

Call Today 619.252.7588

Over A Quarter $Billion Funded  •  outside the Box Solutions  in 15 days or less! TM

5 BR 4.5 Ba 4,027 eSF3115 owen  •  la Playa
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C R O S S W O R D
PUZZLE 

P U Z Z L E answers 
created by Crosswords Ltd.

ACROSS
1 Cathartic magnesium 

compound
11 Bygone Bulgarian bigwig
15 Some drag racers
16 Scott of “Arrested 

Development”
17 Comment denying kinship
18 Bob Ross painted with one
19 Dog follower, maybe
20 “Disturbia” singer, familiarly
21 Raise
22 “The Cocktail Party” 

monogram
23 Former Carson Daly 

employer
24 Horn for Parker
26 Where to find Ruth and 

Aaron: Abbr.
27 West in old movies
28 Small book size
30 Words that contradict what 

preceded them
34 Perpetual loser
35 Game time?
36 Hydrocodone, e.g.
37 “Too Many Rappers” rapper
38 Holstein’s hi?
39 “Flags of Our Fathers” 

setting, for short
41 Vegas summer hrs.

42 Windy City train org.
45 “Baywatch” actor
47 Superman’s mom
49 Physics Nobelist the year 

after Einstein
50 “Count on me!”
51 Came clean
53 “Aww!”
54 Source of some long flows
55 Freezer aisle brand
56 At risk

DOWN
1 __ Blofeld, Bond bad guy
2 Combines
3 Slope of loose stones
4 Passed
5 Sideshow __ of “The 

Simpsons”
6 Gave it another go
7 When Prospero says, 

“We are such stuff / As 
dreams are made on”

8 Hideaway
9 Dix moins sept
10 I-9 ID
11 Uphill aid
12 Sanctuary
13 Protection from planes
14 Support

21 Does very well
23 Do the bare minimum
25 Welk intro words
27 Mediterranean country in 

which English is an official 
language

29 Final purpose, to Aristotle
30 Factor in committee 

assignments
31 Houston’s __ Stadium, 

named for an energy 
company

32 Has too much, briefly
33 Run a tab, say
34 Coffee, in diner slang
35 Hockey advantage
40 From days past
41 __ parade
42 Python pro
43 Bronze ordinal
44 Like Taos, say
46 Folks
48 Key of Mozart’s clarinet 

concerto: Abbr.
49 Version to debug
51 Sashimi selection
52 Light knock

© 2021 Distributed by Tribune
Content Agency, LLC.

just for fun l

Call me Today to Schedule an In-Home Valuation: xxx-xxx-xxxx

THE MARKET 
IS CHANGING!

Do YOU know what 
your property is worth? 

Receive a custom evaluation for your 
home, including comparisons to other 

homes that have recently sold or are on 
the market. This guarantees you receive 
the most accurate information available.
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Call me Today to Schedule an In-Home Valuation: xxx-xxx-xxxx

THE MARKET 
IS CHANGING!

Do YOU know what 
your property is worth? 

Receive a custom evaluation for your 
home, including comparisons to other 

homes that have recently sold or are on 
the market. This guarantees you receive 
the most accurate information available.

Log on to win: 100DollarGuess.com

FOR $100:
In Point Loma...

Name 2 of the 5 
residences that 

Sim Bruce Richards 
built AND lived 

in himself.
Historic Photo Credit: San Diego History Center.

just for fun



For Sale

$700,000

under The radar
5 Br • 5.5 Ba • 4,300+ eSF

$6,000,000

For Sale

3111 Emerson
3 Br • 3 Ba • Short Term 

$7,500 Mth • $375 Day

For reNT

2622 Bellezza Dr
3 Br  • 2.5 Ba • 1,495 eSF

RoBERt AntoniAdiS
BROkER • DRE #01727428

(619) 852-8827
Robert@RobertRealtySd.com

robertrealtySD.com

$1/2 BIllIoN 
Since 07’

North of

robert’s current Inventory call/Text For a Private Tour

2930 chatsworth Blvd
7 Br • 6 Ba • 4,767 eSF

3455 charles St
4 Br • 3 Ba • 2974 eSF
The Wooded area

For Sale

New Construction: Main House plus Guest Quarters
Above the 3 Car Garage. 2486 Sq Ft. plus a 450 Sq
Ft Covered Back Deck & Fire Pit. Master Suite w/
Double Vanity, Tub & Shower &Walk in Closet. No
HOA/ Mello Roos. Minutes to Downtown & Airport.

4 BEDROOM 3.5 BATH

4230 Orchard Ave
POINT LOMA HEIGHTS

(619) 852-8827
www.RobertRealtySD.com

DRE #01727428

Open 10-4

776 rosecrans
3 Br • 2 Ba • 3,021 eSF 

4230 orchard
Main house Plus Guest Quarters

2,486 Sq Ft + 450 Sq Ft Deck
3 car Gar • alley access  

3115 owen
5 Br • 4.5 Ba • 4,027 eSF

  

621 San elijo
5 Br • 6 Ba • 4,500 eSF

rockstar Views

$3,500,000

$2,500,000 $2,200,000

975-977 rosecrans
(2) 2 Br’S  • (2) 2 Ba’S

$70k Gross rent Duplex

$1,350,000

$2,200,000

For Sale

For Sale

3122 Ingelow
2 Br • 1 Ba • 850 eSF

$2250Mth

For reNT

aVaIl SooNaVaIl SooN

990 Manor Way
3 Br  • 2 Ba • 1,452 eSF

aVaIl SooN

For Sale

aVaIl SooN


