
Having completed just under half a year on a Year Over Year 
basis (Jan 1 – May 31) (2025 vs 2024) the market has decreased 
-16% in terms of the Number of SOLD Transactions (48 vs 57). 

YTD, (01/01/25 - 05/31/25) the Average Number of homes 
SOLD per Mth (10) this year has decreased -9% over last year 
which was (11) Homes per Month. The 2025 (01/01-05/31) 
Monthly Average (10) Homes Sold per month is -23% less than 
the 5-Year Trailing YTD (01/01-05/31) Average per month (13). 
At this rate annualized for 2025, the Number of homes SOLD 
will fall back to 2009, The Great Recession,        approximating 
120 homes or 2023 levels when interest rates doubled faster 
than they ever have in a matter of 90 days which put the 
      brakes on 2023 Home Sales.

On a YTD Month over Month basis, (01/01/25 - 05/31/25) the 
YTD Number of homes SOLD Per Mth Average (10) remained  
    flat over (01/01/25 - 04/30/25) which also resulted in a YTD 
Number of homes SOLD Average of 10 homes per month.

Total YTD Dollars Transacted $111,000,000 (Jan 1 through to 
May 31, 2025) versus $125,000,000 (Jan 1 through to May 31 
2024 represents a -11% decrease in Total Dollars transacted. 
2025 Total Dollars transacted are -10% less than the 5 Year 
(01/01-05/31) Trailing Average which is $124,000,000.

 The YTD (01/01/25-05/31/25) Median Sales Price in Pt Loma 
is down -7% to $1,761,000 from $1,900,000 in 2024 for the 
equivalent period. Notwithstanding this, it appears the YTD 
2025 Median will be drifting North,         though still below 2024 
levels as we work our way into Summer.        This is attributable 
to (i) the current Median of Pending Homes, (not SOLD yet but 
under contract as at 05/31 approximates $1,997,000, (ii) the 
Median of Homes that went off market in the month of May 
(05/01-05/31) approximates $1,945,000.

The YTD 2025 (01/01- 05/31) Median Sales Price $1,761,000 
of homes SOLD is +9% higher than the 5 Year YTD Median Sales 
Price (01/01-05/31) Trailing Average which is $1,610,000.
On a Month over Month basis, (01/01/25-05/31/25) the YTD 
First Quarter Median Sales Price $1,761,000 decreased -1% 
over last month’s YTD (01/01/25 - 04/30/25) Median Sales 
Price which was $1,776,000.

Pt Loma YTD (01/01/25-05/31/25) Single Family Detached 
Homes SOLD Median Days on Market this year is (16) Days, 
represents -20% less market time over YTD (01/01/24 - 
05/31/24) which was (20) Days on Market. The market is 
moving +20% faster        for desirable sought after properties 
but Supply on a Year over Year basis is rising even faster at 
+38% resulting in less desirable properties sitting much longer 
with an Expected Market Time of 110 days or not selling at 
all. The +38% increase in inventory levels offsets and Trumps 
a market moving +20% faster resulting in a +15% increase in 
the Expected Market Time of 110 Days as at 06/01/25 versus 
96 Days last year. Contemporaneously, the YTD (01/01/25 
-05/31/25) SOLD Median Days on Market for homes (16)    
     mirrors the YTD (01/01-05/31) 5-Year SOLD YTD Median Days 
on Market Trailing Average which is also 16 Days.

On a YTD Month over Month basis, (01/01/25 -05/31/25) the 
YTD SOLD Median Days on Market (16) lengthened             +7% 
from last month (01/01/25 - 04/30/25) YTD SOLD Median Days 
on Market which was (15) Days.

(01/01/25 - 05/31/25) the YTD Sold / List Ratio increased +1% 
to +99%, from last year (01/01/24 - 05/31/24) when the YTD 
Sold / List Ratio was 98%. The YTD 2025 (01/01 – 05/30) YTD 
Sold/List Ratio also increased +1% in relationship to the 5-Year 
Trailing Average (01/01-05/31) YTD SOLD/List Ratio of 98%.

On a Month over Month basis, (01/01/25 -05/31/25) the 
YTD SOLD / List Ratio of 99% remained flat                   over 
(01/01/25 - 04/30/25) which also produced a YTD SOLD / List 
Ratio of 99%.

The Point Loma (01/01/25-05/31/25) YTD Median Sales Price 
Per Sq Ft decreased -3% to $941 per Sq Ft from $968 last year 
(01/01/24-05/31/24).

The (01/01/25 - 05/31/25) YTD Median Sales Price $941 Per 
Sq Ft has increased +15% over the (01/01-05/31) 5- Year YTD 
Trailing Average Median Sales Price Per Sq Ft which was $818. 
On a YTD Month over Month basis, the $941 YTD (01/01/25-
05/31/25) Median Sales Price Per Sq Ft remained flat over 
(01/01/25 - 04/30/25) which also produced a YTD Median  
Sales Price Per Sq Ft of $941 Sq Ft.

The 2025 YTD (01/01-05/31) Median Point Loma Home SOLD:

Year over Year, The Number of SOLD homes last month 
May 2025 (10) decreased -17% over May 2024 when (12) 
homes were also SOLD. May 2025 Single Family Detached 
Home Sales (10) decreased -23% in relationship to the 
5-Year Average for the Number of SOLD homes in the 
Month of May which was (13) homes SOLD. 

2025 on a Month over Month basis, the Number of 
SOLD homes in May this year (10), decreased -23% over 
the previous month April 2025 when (13) Single Family 
Detached Homes were Sold.

Total Dollars SOLD this year In the Month of May 
(05/01/25-05/31/25) $27,000,000 increased +8% compared 
to the $25,000,000 that SOLD in the months of May 2024. 
Even though the number of transactions in May 2025 
decreased -17% and the Median decreased -5%, Total Sales 
in the month of May were skewed due to a $10,000,000 
sale resulting in the increase in Total Sales for the month. 
The $27,000,000 of SOLD transactions in the month of May 
this year increased +8% over the 5-Year Trailing Avg Total 
Dollars SOLD in March which was $25,000,000.

On a Month over Month basis, (05/01- 05/31) versus 
(04/01- 04/30), the Total Dollars SOLD increased +8% to 
$27,000,000 in May from $25,000,000 in April.
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Now analyzing what transpired last Now analyzing what transpired last 
month only in the Month of May month only in the Month of May 
(05/01 - 05/31) reveals the following:(05/01 - 05/31) reveals the following:

Circa 1911



The Median Sales Price Sold in the Month of May 
(05/01/25-05/31/25) at $1,718,000 decreased -5% from 
last year (05/01/24 - /05/31/24) which produced a Median 
Sales Price Value of $1,800,000 for the equivalent period. 
The Average $2,657,000 Sales Price for the month of May 
2025 was heavily skewed           due to a ten-million-dollar 
sale, which resulted in a +28% increase over the Average 
Sales Price in May 2024 of $2,083,000.
 
For the period (05/01/25 - 05/31/25) the $1,718,000 
Median Sales Price increased +5% over (05/01-05/31) 
5-Year Median Sales Price Trailing           Average which is 
$1,644,000.

The May (05/01/25 - 05/31/25) Median Sales Price 
$1,718,000 essentially remained flat from last month’s 
(04/01/25 -04/30/25) Median Sales Price which was 
$1,715,000. The 2025 May Median Sales Price will rise 
as we work our way into Summer        due to the fact the 
Median Pending Sales Value as at 06/01/25 is $1,997,000 
and the Median Value of Pt Loma Homes that came 
off market and went into escrow the last 30 days is 
$1,945,000.

On a Year over Year basis, the May Sold / List % for the 
period (05/01/25 - 05/31/25) remained flat              at 100% 
compared to last year for the equivalent period (05/01/24 
- 05/31/24) which was also 100%. The May (05/01/25 
- 05/31/25) SOLD / List % 100% equaled the 5-YR May 
(05/01-05/31) SOLD /List % which was 100 %.

On a Month over Month Basis, (05/01/25-05/31/25) 
the 100% Sold / List % increased +4% over last month 
(04/01/25 - 04/30/25) which was 96%.

The May (05/01/25 - 05/31/25) Median Sales Price per 
Sq Ft $870 decreased -11% over the May (05/01/24 - 
05/31/24) Median Sales Price per Sq Ft $981. The May 
2025 $870 (05/01/25 - 05/31/25) Median Sales Price per 
Sq Ft increased +5% over the 5-YR May (05/01-05/31) 
Trailing Avg of $828 per Sq Ft.

The Month of May (05/01/25 - 05/31/25) Median Sales 
Price Per Sq Ft $870 decreased  -4%  on a Month over 
Month basis from last month (04/01/25 - 04/30/25) which 
was Sq Ft of $906 Sq Ft.

The Supply of Point Loma Homes for Sale as at May 31, 
2015 (44), increased +38%          over May 31, 2024 which 
was (32) homes. The May 31, 2025 Supply of Point Loma 
Homes for Sale (44) increased +76%           in relation to the 
May 31, 5 YR Average which sits at (25) homes.

The Inventory of Point Loma Homes for Sale as at 
May 31, 2025 (44) increased +16%        over last Month 
April 30, 2025 which was (38).

The May 31, 2025 steady buildup         of Inventory (44) 
puts us back to May 31, 2019 Pre Pandemic        levels (42) 
of Point Loma Homes available For Sale when the 30 Year 
Mortgage was hovering           at or below 4%.

A quick glance in the rear-view          mirror, May 31, 2021 
during the depths and throughs of The Pandemic with 
interest rates at 3.12%, Supply of Point Loma Homes for 
Sale was a meager 14 units.         With interest rates today 
at 6.95% (+223%)        higher, Supply of Homes for Sale 
sits at 44 homes, (+314%)        higher. For every % point 
increase in interest rates, Supply has risen +40% faster. 

Analyzing the Number of homes in Pt Loma that Sellers 
received and accepted an offer that Went Off Market, the 
(12) in the Month of May 2025, increased +20% from the 
(10) homes that went Off Market in May 2024. 

The Number of homes in Pt Loma this year that Went Off 
Market (12) in the month of May (05/01/25-05/31/25), 
surpassed the 5-Year Avg (10) for homes that Sellers 
received and accepted an offer that Went Off Market for 
the same period by +20%. 

On a Month over Month basis, the Number of homes 
that Sellers received and accepted an offer that Went Off 
Market (05/01/25 - 05/31/25) (12) increased +50% over 
last month (04/01/25 - 04/30/25) which was (8).

The June 2025 Expected Market Time of (110) Days, from 
the time you list your home for sale to the time an offer 
is accepted, is arrived at by dividing Current Inventory of 
homes for sale (44) by the Sales Velocity          the last 30 
Days, (Off Market/Pending Sales the last thirty days) (12). 
The June 2025 Expected Market Time has lengthened 
+15% to 110 Days from Last year at this time when the 
Expected Market time was 96 Days. The current June 2025 
Expected Market Time of 110 Days is also +49% longer 
than the 5-Year June Expected Market Time       Trailing 
Avg which is (74) Days.

On a Month over Month basis, the June 2025 Expected 
Market Time of 110 Days, has contracted -23% from the 
previous Month May 2025 which had an associated (143) 
Days EMT. The 2025 YTD Average EMT is 144 Days.

Less than 60 Days is considered a Hot Seller’s Market which 
is now firmly in the rear-view mirror, years 2020-2022. 
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120-150 Days is where the Point Loma Home Sales market has 
transacted in 2025. Buyers have choice and multiple homes 
for consideration providing them leverage over Sellers which 
results in Price concessions.

Traditionally, summer     and its associated Demand,        Sales   
    Velocity propels the EMT in a northerly      trajectory due  to 
vacations         and the distractions of summer with the kids 
back from school.        This year is no exception with additional 
contributing factors: (i) +38% increase in Supply (44) vs (32) year 
over year, back to the  Pre-Pandemic levels of 2019 (42), 
(ii) Demand off -16% year over year ,(iii) Continued persistent  
    low affordability due to Interest rates still flirting         in the 
high        ‘s low         ’s,      combined with a Pt Loma Median just 
south of $1,800,000 coupled       with high rising costs       of 
ownership, (Insurance, Utilities, Property Taxes, Repairs and 
       Maintenance) are all contributing factors for the sales cycle 
       lengthening,            as we work our way through summer.

The 30 Year Fixed Mortgage Rate at 05/31/25 is almost a 
quarter point lower or -3% less at 6.95% compared to 7.17% 
last year.

The 10 YR Treasury today is +3% higher at  4.41%    
vis a vis last year at this time at 4.29%.

The current inflation rate of   2.31%  though lower than (i) 
last month’s 2.39%, (ii) last year 3.36% Year over Year, (iii) the 
long-term average of 3.28% ; is still higher than Jerome Powell’s 
steadfast goal of curtailing inflation back down to 2%, hence no 
anticipated near-term Fed policy shifts to reduce interest rates.

Even though Sales have kept falling          for 4 years from the 
2020 Pandemic levels, values kept appreciating,         from a 
Median of $1,238,000 in 2020, to $1,823,000 in 2024 due to 
severely limited Supply.         2025 though is the year of reckoning 
as BOTH (i) Units SOLD -16% and Values -7% are declining and 
will finish the year accordingly. Values will not crash       like they 
did during The Great Recession because the Supply of Homes 
For Sale in those years approximated 125 (2.8X), versus 44 
today while Demand continues to mirror       2008/2009 levels 
on average of 10 units Sold per month.

If your life circumstance necessitates a sale, as difficult as a 
decision it is, do not hesitate; (i) activity, and (ii) values on the    
       decline. The sooner you act, the more you will maximize 
      your net proceeds. Period End.

If you have no necessity to sell, though values are on a single 
digit decline -7%, know that even with a single digit giveback, 
your Point Loma home has appreciated over +50% Pre- 
Pandemic. Quantitatively your still up double digit with all the 
immeasurable, unique, qualitative benefits that living on the 
Point provides,       like The Big Bay Boom with special 
thanks to Sandy Purdon.

Wishing you & yours a Happy 4th!

- Robert
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Bring this to Harbor Town Pub. First 50 
people receive $20 towards food/drinks. 
Dine in only. Expires Aug 15th, 2025.

Free personal 
Training!

Free upholstery!

8 Personal Training Sessions

$500 Towards Your Order

8 sessions @ $125 per Hr ($1000 Value) with Anne at FIT in Mission Beach. 

Visit 100DollarGuess.com to enter drawing by Aug 15th. 

FIT | 3115 Ocean Front Walk | San Diego, CA 92109

$500 FREE to pujr towards your next order at KC Upholstery.

Visit 100DollarGuess.com to enter drawing by Aug 15th. 

KC Upholstery | 1071 Shafter St.  | San Diego, CA 92109

Last Issue’s Personal Training Winner:  Dennis

Last Issue’s Upholstery Winner:  
Shannon C!

Support 
Point Loma

Local Business
100DollarGuess.com

Free Haircut!
Bring this to Ling’s Barbershop. First 30 people receive 
$30 towards their hair cut. Expires Aug 15th, 2025.

1050 Rosecrans St Ste 1 • Roseville • (619) 223-6300

financial planning

2

by Steve Rosen

I f wedding bells are about to 
be chiming, your child and 
future spouse have probably 

heard by now of the need to have a 
heart-to-heart talk about money and 
managing finances.

But here comes the hard part for 
many couples. How do you break the 
ice and get the conversation started, 
especially if one partner tends to shift 
the talk to last night’s ballgame or 
disappears and heads for the other 
room when money questions start 
flying?

Before the frustration level over 
what’s yours, mine and ours hits 
the breaking point, there are some 
questions that can serve as talking 
points to relieve the tension, plus 
other suggestions on how to handle 
the money topic.

Lucas Buci, a financial planner 
and principal at Aspyre Wealth 
Partners in Overland Park, Kansas, 
said a good strategy to break the ice 
is for couples to share their money 
history. It’s a less threatening way to 
get the conversation going, he said.

“Talk about money memories, 
what finances were like in your 
childhood household, and what 
lessons and values around money 
came from your parents,” Buci 

said. “These provide insights to 
your future spouse about how you 
see finances and can enhance the 
understanding and empathy needed 
to handle tough financial situations 
and decisions as a couple.”

For example, Buci said, share 
your biggest money success. What 
decisions did you make to achieve 
this success? Talk about your goals: 
Where do you want to be financially 
in three years, seven years and more? 
Why is it important to you?

“Define what each partner wants 
and values,” Buci said. This should 
lead to a conversation about what 
steps are needed to get there.

As we know, opposites attract, 
partners may have completely 
different money styles. Good 
communication will give a couple a 
better understanding of each one’s 
viewpoint.

Financial planner Jamie Bosse, 
also of Aspyre, suggests couples talk 
about what’s on their bucket lists as 

a way to get a conversation rolling, 
particularly on how to save for these 
experiences.

“If you listen to any financial 
podcasts or follow financial experts 
on Instagram,” Bosse said. “You 
could say ‘I heard something 
interesting today.’ Explain what it 
was then ask (your future spouse), 
‘How do you feel about that?’”

One partner could work on a 
household budget and show it to 
the significant other and ask for 
input, Bosse said. Or, create a joint 
net worth statement to get all the 
financial information out in the open 
so it can be shared.

As you are figuring out which 
accounts you are using to pay for 
wedding expenses, Bosse said you 
could naturally drift into some 
questions about the future, such as 
maintaining separate bank accounts, 
one joint account, or both.

Finally, if the wedding ceremony is 
many months off, income tax season 
is a good time to broach money topics 
together, said financial planner Sandi 
Weaver, a financial planner with 
Weaver Financial in Mission, Kansas. 
“Virtually everything ends up in the 
tax documents,” Weaver said.  n
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Bring this to Harbor Town Pub. First 50 
people receive $20 towards food/drinks. 
Dine in only. Expires Aug 15th, 2025.

Live, Love & Support Local.
This is Point Loma.

Free Gasoline!

Free
notary!

Drawing for $500 Good Point Gas Card.
Visit 100DollarGuess.com by Aug 15th. 
1076 Rosecrans St | San Diego, CA 92106

Free Door-to-Door 
Notary Services. 
We’ll Come To you!

Last Issue’s $500 Winner Andre L!

100DollarGuess.com
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619.852.8827

The More You Give 
The More You Get

" I  have found one thing for certain in my 19 years "I  have found one thing for certain in my 19 years 
of experience on this Point Loma Peninsula:of experience on this Point Loma Peninsula:

number one 
in Point Loma for a Reason
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REPRESENTED BUYER & SELLER

1640 Chatsworth Blvd
3 BR • 2 BA • 1,567 ESF

SolSoldd

REPRESENTED BUYER & SELLER

459 Tavara Pl
4 BR • 5 BA • 4,742 ESF

SolSoldd

REPRESENTED BUYER & SELLER

3710 Pio Pico
2 BR • 1 BA • 1,204 ESF

SolSoldd

REPRESENTED BUYER & SELLER

3617 Fenelon
3 BR • 2 BA • 2,312 ESF

SolSoldd

766 Rosecrans  • 117’ X 139’ LA PLAYA LOT

REPRESENTED BUYER & SELLER

$30 MILLION$30 MILLION
Sold Under The Radar

 North of

101%

98%

$53M

$2M

18

36

Robert

Avg Agent

SOLD/LISTSOLD/LISTPRODUCTIONPRODUCTIONAGENTAGENT DAYS / MKTDAYS / MKT

Simply put: Robert will Sell Your Home 

Faster and For More Money +50%
FASTER

MORE $

MORE $

+3%

+25x

sleep Quality vs. Quantity

When it comes to healthy sleep, it’s not just 
how long a person is at rest that matters. Other 
factors, such as how long it takes to fall asleep, 
keeping a regular sleep schedule and the overall 
satisfaction with sleep, can all affect heart and 
brain health, according to a new science report. 

“The report summarizes the latest evidence on 
the relationship between multiple components 
of sleep and cardiometabolic health factors, 
such as body fat, blood sugar, cholesterol and 
blood pressure, as well as how healthy sleep 
affects physical health and mental well-being. 
The scientific statement from the American 
Heart Association was published in the journal 
Circulation: Cardiovascular Quality and 
Outcomes. 

There is increasing evidence that sleep health 
is about more than the number of hours you 
sleep each night,” Dr. Marie-Pierre St-Onge, 
chair of the statement’s writing group, said in 
a news release. She is an associate professor of 
nutritional medicine in the department of 
medicine and director of the Center of Excel-
lence for Sleep & Circadian Research, both at 

AMERICAN HEART ASSOCIATION:

Columbia University Irving Medical 
Center in New York City. “Suboptimal 
sleep raises the risk for cardiovascular 
disease, along with risk of cognitive 
decline, depression, obesity, as well as 
high blood pressure, blood sugar and 
cholesterol levels,” she said. 

The American Heart Association in-
cludes sleep duration in its eight metrics 
for good heart and brain health. Most 
adults need seven to nine hours of 
sleep each night. Studies show that not 
getting enough increases the risk of atrial 
fibrillation, or AFib, a type of irregular 
heartbeat; cardiometabolic syndrome, a 
group of conditions that raise the risk for 
Type 2 diabetes, heart disease and stroke; 
and blood pressure that doesn’t decrease 
as much as it should during sleep. 

Getting too much sleep also has been 
linked to a higher risk for cardiometa-
bolic syndrome, along with stiffened ar-
teries, stroke or death from heart disease 
or stroke. 

There is less data on sleep timing, which 
refers to the time a person typically goes 
to sleep and whether they are sleeping 
during the day or night.However, some 
studies suggest going to sleep at 
midnight or later, compared to earlier, 
may raise the risk of overweight or 
obesity, insulin resistance and high blood 
pressure.

“It’s important to know that every 
individual has different sleep experienc-
es, and these differences may contribute 
to other health inequities,” 
St-Onge said. 

©2025 American Heart Association, Inc., 
distributed byTribune Content Agency, LLC.
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4th of July Parade - Circa 1911



steak fajitas

1. Adjust oven rack to lower-middle position and heat oven 
to 4750. Toss bell peppers, onion, garlic, oil, 1 teaspoon salt, 
and 1 teaspoon pepper together on a rimmed baking sheet 
and spread into an even layer. Roast until vegetables are lightly 
browned around edges, about 10 min.

2. Meanwhile, combine chili powder, sugar, 2 teaspoons salt, 
and 1 teaspoon pepper in a bowl. Cut steak lengthwise with 
grain into three equal pieces. Pat steaks dry with paper towels, 
then sprinkle all over with spice mixture. Wrap tortillas in 
aluminum foil; set aside.

3. Remove sheet from oven. With rubber spatula, push veggies 
to half of the sheet. Place steaks on the other half of the sheet, 
leaving space between steaks. Roast until vegetables are spotty 
brown and meat registers 1350. (for medium), about 8 minutes.

4. Remove sheet from oven, transfer steaks to cutting board, let 
rest, uncovered for 5 min. Place tortillas in oven until warm, about 
5 min. Transfer veggies to serving platter and toss with lime juice.

5. Slice steaks thin against grain and transfer to platter with veggies.
Sprinkle with cilantro. Serve steak & veggies with warm tortillas.

© 2025, America’s Test Kitchen. Distributed by Tribune Content Agency, LLC.

Ingredients:

Directions:

•  3 red bell peppers,
   stemmed, seeded, & cut
    into ½” wide strips
•  1 large red onion, cut into
    ½” thick rounds
• 3 garlic cloves, sliced thin
• 1 tbsp vegetable oil
• Salt & pepper
• 1 ½ tbsp chili powder
• 1 tsp packed brown sugar
• 1 ½-pound flank steaks, trimmed
• 8 (6”) flour tortilla
• 1 tbsp lime juice
• 2 tbsp chopped fresh cilantro

one pan
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here’s to celebrating you
COUNT NOT THE YEARS, BUT THE LIFE YOU LIVECOUNT NOT THE YEARS, BUT THE LIFE YOU LIVE

Nancy COWARD

 Tom FRIEDBERG

Kyle EPPELE

Mike MCKINNON

 Paul BOLTON

Nicholas KATZ

Connie RALPH

Christopher BUSHARD

Sarita FLAMING

Lynn MULLEN

Anton EWING

Curtis CLEMENT

Amanda ABRAMS

Michael SCULLY

Lynn LATHROP

Hector MONTANO

Nathan MEDINA

Cathy PERGLE

Margosia GROVE

Theresa MARTIN

Tom DILLON

Lilaben PATEL

 Laila KNIGHT

 Abraham  EDID

Tom BALDAUF

Grace SCULLY

 Wayne HUYARD

Christianna RICE

Zane SHANOSKI

 Jordan LUSTI

Felix MARTIN

Sharon MCGOLDRICH

Anne BOLTON

Josh GRUENBERG

Tim FERMANIAN

Don SHANAHAN

Sara HICKMANN

 Jon  BERGER

Stan MILLER

Tom PLEIN



619.852.8827

Robert Does Rentals...FREE

If you need your Single 
Family Detached Home 
or 1-4 Unit Rented, Robert 
will take care of it...for Free.

He will find the tenant, 
screen the tenant and 
prepare the lease.

Call Robert today:

Absolutely 

FREE

1575-85 Cable St  
Just One Block to Sunset Cliffs Coastline

Sunsets in perpetuity, 365 days a year. Located in a transit priority area. Flat level usable (50x140) 7,000 sq ft corner lot 
with alley access. 190’ of frontage. Currently (6) Units: (2) 1 BR/1 BA/~528 ESF. (4) 2 BR/1 BA/~ 700 ESF. Total net rental 
area = 4,688 ESF + community laundry room. 4 tuck-under garage parking spaces. Gross income potential over $230,000/yr 
market rent. Market value over $3M. Incredible long term hold with the convenience of airport, downtown, shopping in 
minutes without having to get on a freeway, yet effortless access to all major freeways in just minutes.

Robert’s Spotlight Multi-Unit Listing

$2,895,000$2,895,0006 UNITS6 UNITS



Sudoku
created by Crosswords Ltd.

& just f   r fun! LET’S PLAY SOME GAMESLET’S PLAY SOME GAMES

Mayo Clinic:
Although it may appear to be a new 
trend, intermittent fasting has been 
popular for over 1,500 years. While we 
know that it  works for some people to 
lose weight, the reality is that whether or 
not it helps organs such as the heart is 
still to be determined. 

Early research presented at a recent 
scientific meeting suggested that 
intermittent fasting might be harmful or 
risky in general. It showed that people 
practicing intermittent fasting are twice 
as likely to die from heart disease or die 

in general than those who don’t 
practice. The main problem is that 
intermittent fasting is not standard-
ized. There are many ways to do 
intermittent fasting.

Over the past few decades, it has been 
popularized in the UK as “eat what-
ever you want for five days, then don’t 
eat for two full days other than fluids 
and soups.” People were losing weight,
and from that point on, people started 
adapting to fasting in very different 
ways. Some people will restrict their 
time for eating to 10 a.m. to 3 p.m., 
for example. The most common form 

of intermittent fasting I have seen is that people just skip 
breakfast. Whether breakfast is “the most important 
meal of the day” is still under debate. Skipping breakfast 
historically hasn’t been something necessarily healthy. 

It is not fully understood why, but there are numerous 
studies showing that people who skip breakfast have an 
increased risk for heart disease and other ailments. Early 
morning is the time when people have the most heart 
attacks. Part of the reason for that is the high adrenaline 
state that occurs early in the morning. If you match that 
with no food, no calories at all, that might be the reason 
why studies show that people practicing intermittent 
fasting are not necessarily healthier or safer.

Is Intermittent Fasting A Helpful Practice or Health Risk?

health & wellness
INTERMITTENT FASTING

©2025 Mayo Clinic, Distributed by
Tribune Content Agency, LLC



3136 Keats
1 BR • 1 BA  • 509 SF

$195 Daily • $1,350 Weekly
$5,000 Monthly

3111 Emerson
3 BR • 3 BA • 1,544 SF
$600 Daily  • $4,000 Weekly 
$15,000 Monthly

3137 Emerson
2 BR • 2.5 BA • 1,186 SF

$475 Daily  • $3,250 Weekly 
$12,000 Monthly

3135 Emerson
3 BR • 3.5 BA • 1,692 SF

$600 Daily  • $4,000 Weekly 
$15,000 Monthly

3109 Emerson
2 BR • 2 BA • 1,050 SF
$350 Daily • $2,600 Weekly 
$10,000 Monthly

Robert Antoniadis
BROKERBROKER • DRE #01727428 • DRE #01727428

((619) 852-8827
Robert@RobertRealtySD.com

RobertRealtySD.comRobertRealtySD.com

FOR RENTFOR RENT

FOR RENTFOR RENT

FOR RENTFOR RENT

FOR RENTFOR RENT

FOR RENTFOR RENT

1852 Locust
3 BR • 1.5 BA • 1,106 SF 

Single Story Living
Too Much Potential

952 Rosecrans
5 BR • 4 BA • 2,872 SF

Tremendous Rental Opportunity
2 Blocks to Beach, Bay & Bessemer

3728 Curtis
5 BR • 3.5 BA • 4,717 SF

Point Loma Heights • $423/Sq Ft
Priced for Urgency to Stimulate Offers

1174 Locust
2 BR • 1.5 BA • 1,120 SF 

Welcome Home to Roseville
The Heart of Point Loma Village

3285 Ocean Front Wk #7
2 BR • 2.5 BA • 1,308 SF
Completely Remodeled

$7,000 /Mo  • 1 Year Lease 

812 San Antonio Pl
4 BR • 3.5 BA • 2,987 SF
Quintessential La Playa
Breathtaking Bay/City Lights Views

3314 Curtis St
4 BR • 2 BA • 2,369 SF • $715/Sq Ft 
Master Bedroom Sweeping Sit Down 
Views • Easy Access to All

Best in the Business with a Track Record as Proof
Call Robert Today for a No Obligation Consultation

FOR SALEFOR SALE FOR SALEFOR SALEFOR SALEFOR SALE

FOR SALEFOR SALE FOR SALEFOR SALEFOR SALEFOR SALE

$1,999,000$1,999,000

$1,295,000$1,295,000

$1,995,000$1,995,000$3,500,000$3,500,000

$1,695,000$1,695,000

1 BILLION $1 BILLION $
Just South of

Since ‘07

FOR RENTFOR RENT

$889,000$889,000


